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V cydacHOMY ri100aIbHOMY [IU(PPOBOMY CEPEIOBHIL KOHKYPEHTOCIPOMOXKHICTh I T-KOMITaHii aeai Oiibliie 3a1eKuTh BiJl IXHBOT
30aTHOCTI HE JIMIIE PO3POOIATH TEXHOJIOTIUHI PIlICHHS, a i CHCTEMAaTHYHO (OPMYBATH Ta KEPYBATH MOBEIIHKOI KOPUCTYBAUiB.
Mera 1BOrO JOCTIIKEHHS — EMITIIPHYHO MEPEBIPUTH TIMOTE3y MPO Te, M0 ePEKTUBHICTh MEXaHi3MiB BIUTUBY Ha ITOBEAIHKY
KOPHCTYBadiB CyTTEBO BIUIMBA€ HA DHHKOBI IIOKa3HWKH KoMmmaHii. JlocmipkeHHS OasyeThcs Ha IHTErpoOBaHIM cHCTeMi
TIOBE/IIHKOBHX Ta (DiHAHCOBMX ITOKa3HWKIB, IO yTBOPIOIOTH [Haekc noseninkoBoi epekruHOcTi (BEI) Ta Inmexc edexruBHOCTI
MmacmrabyBanus Ha dinancoBomy puaky (FMSEI). Ha6ip manux Bkimowae 12 mikaapoauux IT-kommaniit 3a 2022-2024 poku.
MeTtoan BKITIOYAIOTh HOPMAINi3allifo, KOPEIAIifHMI aHali3 Ta perpeciiiHe MojemoBaHHsA. Pe3ynpTaTh 1MoKas3yroTh 3HaAUyIIy
TIO3UTUBHY 3aexHICTh (r = 0,6567; p < 0,05; R? = 0,4711), mo Bka3ye Ha Te, 0 HOBEAIHKOBA e(EeKTHBHICTH MOSICHIOE Maiike
MOJIOBMHY Bapiallii piHaHCOBUX MOKa3HUKIB. [Tofanbii 10CniKeHHs TOBUHHI PO3LIMPUTH BUOIPKY Ta 3aCTOCYBATH BJOCKOHAJIEHI
€KOHOMETPHYHI MOJIEITi.

Kniouosi cnoea: MexaHI3MH TIOBEIIHKM KOPHCTYBadiB, IMQpoBi mpomyktH, product-market fit, moBeniHkoBa e(eKTHBHICTS,
(biHAHCOBO-PUHKOBA  pE3yJbTaTHBHICTh, MacmTadyBaHHs IT-koMmaHil, CHCTeMHM PpO3BUTKY KII€HTIB, MDKHapoIHa
KOHKYPEHTOCIIPOMO>KHICTb, TT00aIbHI IIM(POBI PUHKH, CTpaTeriyHe MO3MIIOHyBaHHS, EKOHOMiUHa e()eKTUBHICTD

Lisovych T.Yu., Zvarych R.I. The Efficiency of User Behavior Mechanisms in Digital Products as a Determinant of Achieving
Product-Market Fit. Scientific and methodical article.

In today’s global digital environment, the competitiveness of IT companies increasingly depends on their ability not only to develop
technological solutions but also to systematically shape and manage user behavior. This study aims to empirically test the
hypothesis that the effectiveness of user behavior mechanisms significantly influences companies’ market performance. The
research is based on an integrated system of behavioral and financial indicators, forming the Behavioral Efficiency Index (BEI)
and Financial Market Scaling Efficiency Index (FMSEI). The dataset includes 12 international IT companies for 2022-2024.
Methods include normalization, correlation analysis, and regression modeling. Results show a significant positive relationship
(r=0.6567; p < 0.05; R? = 0.4711), indicating that behavioral efficiency explains nearly half of the variation in financial
performance. Further research should expand the sample and apply advanced econometric models.
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ndposa TpaHchopmarisi cBITOBOI €eKOHOMIKH 3yMOBIIIO€ 3pocTaHHs pouti IT-kommaHii sIK KII0OYOBUX
cy0’exTiB popMyBaHHS TI00aTBEHOI KOHKYPEHTOCIIPOMOKHOCTI. B yMOBax BHCOKOI AMHAMIKU PUHKY,
IIBHUKOT 3MIHU TEXHOJIOTIH Ta IHTEHCUBHOI KOHKYPEHIIii TOCATHEHHS BiIMOBIAHOCTI MPOJIYKTY PUHKY
(product-market fit, PMF) crac KpUTHYHAM YMHHUKOM BIDKMBAHHS Ta MAcIITa0yBaHHS IH(POBHX
npoaykTiB. Came Ha eTarli BCTAHOBJIEHHS BiJTIOBITHOCTI MiX IIIHHICHOIO TIPOTIO3HINIEIO0 Ta peajJbHOI0 MOBEIIHKOIO
KOPHCTYBa4iB BU3HAYAETHCS MMOTEHITia ITOAAIBIIOTO 3pOCTaHHS KOMIIaHii Ha MIXXHAPOJHOMY PiBHI.

ITompm mmpoxe BIPOBAKCHHA THYYKHX CHCTEM po3pobOkm, 30kpema Agile, Lean Startup Ta Customer
Development, 3Hauna YacTuHa TUGPOBHUX MPOAYKTIB HE JOCATAE CTIHKOT pMHKOBOT MO3uIIii. OJHIEI0 3 KIFOYOBHX
MIPUYUH € HEBIAMOBITHICTh MK OYIKYBaHOI Ta ()aKTUIHOKO IMOBEIIHKOI KOPHUCTYBadiB, IO NMPU3BOAWTH 0
MOMMJIOK Y TIO3UIIIOHYBaHHI, Hee()eKTUBHOTO MacIITaOyBaHHS Ta BTpaTu pecypciB. Y mpakrtuii ynpasiinss [T-
KOMITaHiSIMH JIOMiHy€ OpieHTaliss Ha (IHAHCOBI pe3yJNbTaTH (3POCTAHHS JOXOXIY, MapXMHAJIbHICTh, PUHKOBA
KariTanizaris), Toai Sk MexaHi3Mu popMyBaHHS Ta iHTEpIpeTalii TOBEeIIHKH KOPUCTYBAYiB YaCTO PO3IIIAAAI0THCS
SIK TOTIOMDKHUI €JIEMEHT, a HE SIK CTPaTeriyHui YMHHUK JocsraeHas PMF.
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BopHowac y HayKOBHX JOCIIDKEHHAX BIANOBIAHICTH MPOAYKTY PHUHKY HEPEBaXKHO TPAKTYETHCS
KOHIENITYaJIbHO 200 Yepe3 OKpeMi IHAMKATOpH (piBeHb YTPUMaHHS KIII€HTIB, KOe(il[ieHT KOHBEPCIii, TOKa3HUKU
MOBTOPHUX IIOKYIIOK), 0€3 CHCTEMHOI'O TIO€JHAaHHS MOBEAIHKOBHX Ta ()iHAHCOBO-EKOHOMIYHHX IapaMeTpiB.
BincyTHICTE IHTErpOBAaHOTO AHAIITHYHOrO IAXOAY YCKIJIQJHIOE OLIHIOBaHHS €(EKTUBHOCTI 3aCTOCYBaHHS
MeXaHi3MiB ITOBEIHKM KOPUCTYBayiB SIK eperyMoBu focsirieHHs PMF, 0co01mBo B KOHTEKCTI BUXOLy KOMIIaHIH
Ha TI100aTbHAN PUHOK.

Takum 9uHOM, (GOPMYETBCA HayKoBa IpoOieMa, IO TOJTae y HEeIOCTaTHIH po3po0IeHOCTI eKOHOMIKO-
AQHANIITAYHOTO IHCTPYMEHTApil0 OIiHIOBaHHS €(EeKTHBHOCTI MEXaHi3MiB IMOBEIIHKHA KOPHCTYBadiB HH(POBUX
MPOAYKTIB y TPOIIECi TOCITHEHHS BiIMOBITHOCTI pUHKY. BupimeHHs 1iei npobmemu moTpedye KOMIUIEKCHOTO
miaxony, SAKAH Tepexbadae imeHTH]IKAIilo peJIeBaHTHUX IIOBENIHKOBUX IHAMKATOPIB, iX IHTerpamiro 3
(hiHAaHCOBUMH TIOKa3HHKaMHU Ta 3aCTOCYBAaHHS €KOHOMETPHYHUX METOJIB U BH3HAYCHHS B3a€EMO3B’SI3KY MiXK
MOBEIIHKOBOIO ¢(DEKTHBHICTIO Ta PE3YJIbTATHBHICTIO MAaCIITA0YBaHHS U(GPOBOTO MPOAYKTY.

AKTyaJIbHICTh JTOCHI/DKCHHSI 3yMOBJICHAa HEOOXIAHICTIO ()OPMYBaHHS CHUCTEMHOI MOJIENi, IO JO3BOJISIE
KIJIbKICHO OIIIHIOBAaTH BHECOK MEXaHI3MIB MOBEAIHKM KOPHUCTYBayiB y JocsirHeHHs product-market fit Ta
OOTPYHTOBYBATH CTpATETiyHi piieHHs mo0 Buxony IT-koMmnaniii Ha r100aNbHI PUHKH.

AHaJIi3 0CTaHHIX J0CTiKeHb Ta myOJikauii

[TpoGnemaryka TOCATHEHHS BiJIIOBIIHOCTI NMPOAYKTY puHKY (product-market fit, PMF) nocinae uenrpansHe
MICIIe Y CyJacHHX JOCIIKCHHIX IHHOBAIITHOTO MiAIPHEMHHUITBA, CTPATETIYHOTO MCHEPKMEHTY Ta yIIPaBIiHHSI
IUPPOBIMH MPOAyKTaMH. Y HayKoBiil nitepaTypi PMF posrnsgaeTscs sSK KpUTHIHHN €TaIl KUTTEBOTO ITUKITY
CTapTaIry Ta KIIF090oBa IepeyMoBa MaciTadyBaHHs KOMIaHii Ha TTo0asHIX puHKax [7]. BogHowac y GinbmocTi
JOCTIKCHb THUTaHHS BIATIOBIAHOCTI MPOAYKTY PHUHKY aHANI3yeThbca ab0 3 TO3WIINA IPOIECHOi opraHizamii
po3po0KH, ab0 Yepe3 OKpeMi MOBEAiHKOBI 4H (hiHAHCOBI MOKAa3HUKHU 03 iX CHCTEMHOT IHTeTparii.

KoHnenTyansHOI0 OCHOBOIO CyYacHUX MiAXOAIB 0 (JOPMYBaHHS BIANOBIIHOCTI NPOAYKTY PHHKY € MiAXin
po3BuTky kiieHTiB (Customer Development), 3anpononoBanuii CtriBom brankom [4]. Y Mexax 1mporo miaxomy
0OIPYHTOBYETHCS HEOOXITHICTh CHCTEMHOT IIEPEBIPKH TIIOTE3 1010 MPOOIEMH CIIOKKUBAYa, IIHHICHOT IPOMO3HUITi1
Ta Oi3Hec-Mojeni uepe3 Oe3mocepe/HI0 B3a€MOJII0 3 KOPUCTyBayaMHU Ta iTepaTHMBHE HAaBYaHHS OpraHizail.
[Monanpumii pO3BUTOK IIi€T JIOTIKKM NpeAcTaBiaeHuil y koHuenuii Lean Startup Epika Pica, ne akueHT 3po0ieHo Ha
BUMIpIOBaHHI MOBEIIHKOBUX METpUK (retention, activation, churn) sk iHIMKaTOPIiB peaibHOT IIIHHOCTI NPOIYKTY
[16]. Hewmien [lennexi, Jletima Kacpasn, Ilatpik O’Paramma ta Kiapan KonOoil posmmpmnm medl migXif,
3anpoIoHyBaBIIM pamKy nocsirHeHHs PMF y mexax lean product development i3 BHKOpHUCTaHHAM AH3aiiH-
HAYKOBOi METOHOJIOTIi [6].

Emmipuany intepnperanito PMF 3anpononysas [llon Emtic [7], sskuit po3poOuB miaxi 10 HOTO OIiHIOBaHHS
yepe3 MOKa3HUK KPUTHYHOI BTPATH LIHHOCTI I KOPUCTYBAYiB Yy pa3i IPUNMHEHHS BUKOPUCTAHHS NPOIYKTY. Y
Mexxax Teopii audy3ii iHHOBaniit EBepert Pomkepc oOrpyHTYBaB 3aleKHICTh TEMITIB TIOIIMPEHHS HOBOBBEICHD
Bil NMOBEIIHKOBHX XapaKTEPUCTHK pi3HUX Tpyn cnoxwuBadi [17]. TToBeqiHKOBI acrleKkTH NPUHHSTTS pilleHb
oTpuMaiH po3BUTOK Y mpaipix [anienst KanemaHa, sikuii 0BIB BIUIMB KOTHITUBHHX yIEPEKEHb 1 €BPUCTHK Ha
BUOip crioxkuBadis [9].

VY miouuHi crparerivHoro ynpasiinas Maiiki [Toptep miakpecauB poiib CTBOPEHHS LIIHHOCTI JUIsl KIIIEHTA SIK
ocHOBU (hopMyBaHHSI KOHKypeHTHuX mnepesar [15]. Ilpore wiacnuHi KOHUEMNIi KOHKYpeHTHOI cTparterii He
BPaxoBYIOTh Yy THOBHIl Mipi crienudiky nudpoBUX eKOCHCTEM, A€ MOBEAIHKOBI CUTHAJIM KOPUCTYBa4iB CTarOTh
KITIOYOBUM PECYPCOM PO3BUTKY.

CyuvacHi JOCHIUKEHHS B YKPaiHCBKOMY HAyKOBOMY HPOCTOpPi JI€MOHCTPYIOTh IOCTYNOBHH IeEpexin Bin
orepaniifHoro 70 iHTerpoBaHoro 6adeHHs epekruBHOCTI [ T-koMmaniii. [puna Kpickyn ta Aractacist Bormapayk
OOIPYHTOBYIOTh HEOOXIZHICTH TEPEeXoxy BiJl MOZET «3aJli3HOTO TPUKYTHHKa» (4acoM, OOpKeToM i
(yHKIIIOHAJIOMT') 10 iHTErpoBaHOI MaTpuili e(eKTHBHOCTI ynpaBmiHHs IT-npoekramu 3 ypaxyBaHHSM BIUIUBY
mrygHoro inTenekty [27]. Bikrop Bymnsax, Poman ABryctus Ta Irop JleMkiB 3amporioHyBasid OpraHi3ariitHo-
eKOHOMIYHHII MexaHi3M omiHIOBaHHS edekTuBHOCTI Oi3Hec-mpoueciB IT-koMmaHiil 13 BHKOPHCTaHHAM
IHTETpaNbHUX 1HJEKCIB Ta OaraTokpuTepiaibHOTO 3BaxkyBaHHs [23]. Irop @ponos, Onekcanap CxisipeHko, SIna
Kononinceka Ta JIMutpo BykaToB miaKpecIio0Ts 3Ha4e€HHs THYYKHX MeTonoioriii, Product Discovery, Learning
Analytics Ta Al y po3BuTKy ocBiTHix IT-cTapramis [29].

TexHiuHI Ta €TUYHI aCTIEKTH MPOTHO3YBAHHS MOBEIIHKU KOPUCTYBAUiB y MU(PPOBUX EKOCUCTEMAX PO3KPUTO Y
npangx Oneru Yepuumoroi, Onekcannpa [lInb6ka ta Mukonu JKononnkicskoro (2025), siki aHanizyroTh
ITOPUTMIYHE YIEPEIKEHHS, IHTEPIPETOBAHICTh MOJENEH Ta BUKIMKM AudepeHuiiHoi mpusatHOCcTi [31].
I'muOmmii TexHiKO-aHAIITHYHAN BUMIpP 1HTEJIEKTYaJIbHOTO aHajli3y HOBEIIHKH KOPHUCTYBAdiB IPEACTABICHO y
poboti 'ennanist Yepnumosa, Jmurpa bpenixina, Onexcanapa Kocrenka ta Bonomumupa bpenixina (2025), ne
JIOCJIIPKEHO MOXIIMBOCTI IHTErpanii alrOpUTMIYHUX METONIB Y IH(PPOBI CEPBICH.

[orpy 3HayHMI BHECOK 3a3HAYEHUX aBTOPIB, OUIBIIICTH JOCIHIIKEHb 30CEPEIKYEThCs abo Ha mporecax
ynpaBIliHHs, 200 Ha TEXHIYHUX acleKTaX aHali3y JaHuX, a00 Ha OKPEeMHX IMOBEIIHKOBUX MOKa3HUKaX. BiacyTHiM
3INIIAETHCSA IITICHUA €KOHOMIKO-aHAITUIHUN TiAXiJ, [0 TO3BOJIAE IHTETpyBaTH TOBEMIHKOBI MEXaHI3MHU
KOPHCTYBaYiB y CHUCTEMY CTPATETiYHOTO YIPABIIHHA TUPPOBUMH MpoaykTamu IT-miaAnmpueMcTB Ta KiJIbKiCHO
OIIHWUTH iXHi¥ BIUIMB Ha (iHAHCOBO-PUHKOBE MaCIITa0yBaHHSI.
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Y Mexax HpoBeAEHHX AociikeHb Pomanom 3Bapuuem c()OpMOBAHO CHCTEMHMH IiAXiJM 10 aHAJi3yBaHHS
CHCTEM TIOBEIIHKH CII0KMBauiB HU(ppoBUX NpoayKTiB I T-mianprueMcTs sk 1iicHOi 6aratopiBHEBOT CTPYKTYpH. Y
CTaTTi «AHaI3yBaHHS CHCTEM ITOBEIHKH CIIOXKHBAaUiB IU(PPOBUX MPOAYKTIB: TEOPETHYHI Ta MPHUKJIIAIHI aCTIEKTH
(3Bapuu, JlicoBuu, 2025) 3akiaJicHO TCOPETUYHI 3acaJy OIepallioHaNi3amii MOBEAIHKOBAX MEXaHI3MIB Ta
0OIpYHTOBAHO X poJib y TpaHchopmarii moaeneii mupposoi Blaemomii [25]. V poboTti «[lopiBHsUTBHMIA aHAITI3
KIACHYHUX CHCTEM PO3POOKH HU(PPOBUX MPOMYKTIB i CHCTEMH, 3aCHOBaHOI Ha PO3BUTKY Kili€eHTa» (3Bapmd,
JlicoBuu, 2025) noBeneno nepeparu Customer Development Sk MOBEeIiHKOBOI CHCTEMH CIIBPO3BUTKY MPOIYKTY
Ta KOPHUCTyBaua B yMOBax III0GanbHOI KOHKYpeHTIIii [26]. ¥V monepennix my6mikarisx (3sapud, Jlicouu, 2024)
0OTpYHTOBaHO HEOOXiTHICTh MEPEXOTy BiJ KOHIENTYAIEHOTO OIUCY ITOBENIHKOBUX IPOLECIB 10 IX €KOHOMIKO-
aHANITHYHOI iHTeTpaIii y cucteMy crparerignoro ympasiinas [T-kommnasriero [24].

TakuM YHHOM, MOCITIIKEHHS aBTOpa (OPMYIOTH JIOTIYHO TIOB’sI3aHYy HAYKOBY TPAEKTOPiI0, Y MekKaX SKOI
TIOBE/IIHKOBI MEXaHI3MU PO3IIIAAIOTECS HE SIK JOTMOMDKHUI eJIeMEeHT po3poOKH, a SIK CTPYKTYPOYTBOPIOIOUHMI
KOMITOHEHT CHUCTEMH CTPATEriyHOTO YNpaBJIiHHA LU(GPOBUMHU NPOAYKTaMHu. 3alpONOHOBaHA JIOTIKA IOEIHYE
iHctpymenTn Customer Development, moBeiiHKOBOT aHaJTiTUKH, €KOHOMIKO-MAaTEMaTHYHOTO MOJICIIIOBAHHS Ta
€JIEMEHTH LITYYHOTO IHTENIEKTY, 1110 JO3BOJISIE PO3TIISAATH CUCTEMHU ITOBEIHKY CIIOXKMBAYIB K KIIIOYOBHH YHHHHK
(hopMyBaHHS KOHKYPEHTOCIIPOMOXKHOCTI Ta (hiHAHCOBO-PHHKOBOTO MaciutadyBanHs I T-miampueMcTB.

HesBaxkatoun Ha 3HaYHUH MacHB TEOPETHYHMX 1 MPUKIAIHUX JOCHTIPKEHb, Y HAYKOBIH JiTepaTypi BiICYTHS
IHTErpoBaHa MOJIETIb, sika O MO€IHyBaJa TOBEIHKOBY €()eKTUBHICTh IIM(POBOTO MPOAYKTY 3 OKa3HUKAMH HOTO
(hiHAaHCOBO-PHHKOBOI pe3yIbTATUBHOCTI Ha piBHI mianpreMcTBa. Came po3poOiieHHs TaKoi Moei Ta ii eMmipudHa
nepeBipKa BU3HAYaIOTh HAYKOBY CIIPSIMOBAHICTH AAHOTO JOCIHIIKCHHSI.

Memorw cmammi € OOIPYHTYBaHHS BIUIMBY €(EKTHBHOCTI BHKOPHUCTAaHHS MEXaHI3MIB ITOBEIIHKH
KOPUCTYBaviB NHU(POBUX MPOAYKTIB Ha pe3ydbTaTUBHICTH HistibHOCTI IT-koMmMmaHilf y mporeci IOCATHEHHS
BIAMOBITHOCTI NPOAYKTY pHHKY (product-market fit) Ta Buxony Ha ri00anbHi pUHKH.

J1n1st nOCSITHEHHS TOCTAaBIIEHOT METH MepeAdayeHo BUPINICHHS TaKUX 3aBJaHb:

1. Cucremarn3yBaty NokasHUKH epekTuBHOCTI IT-koMnaHii, 1m0 BigoOpaxaloTh Pe3ysbTaTH 3aCTOCYBaHHS
MEXaHi3MiB MOBEJIIHKH KOPHCTYBayiB IIU(YPOBUX MPOAYKTIB y IPOLECI TTI00aTBHOI0 MACIITa0yBaHHSI.

2. BuokpeMuTH KIIIOUOBI MOBENIHKOBI IHIUKATOpH (yTPUMaHHS KOPHCTYBauiB, Koe(ilieHTH KOHBepCii,
JIMHAMIiKa aKTUBHOT ayAUTOPii, HOBTOPHA B3aEMO/Iis), 110 XapaKTePH3YIOTh CTYIiHb C(hOPMOBAHOCTI NOBEIIHKOBOT
CTIMKOCTI IPOAYKTY HA pUHKY.

3. 3nilicHUTH aHANITHYHE Ta CTATUCTHYIHE NOCITIKCHHS B3a€MO3B’S3KY MK IMOBEIIHKOBHMH MTOKa3HUKAMH
(poBOro MPOAYKTY Ta (PiHAHCOBMMH pe3yNbTaTaMH KOMIIaHIH (TEMITM 3pOCTaHHS JIOXOAYy, BajoBa Mapika,
orepamniifHa peHTa0eIbHICTD).

4. OuiHuTH e(eKTUBHICThP BHUKOPHCTAHHS MEXaHi3MiB TOBEHIHKH KOPHCTYBAaYiB y CHCTEMax pPO3POOKH,
opienToBanux Ha po3BuTok kiieHTiB (Customer Development), y koHTekcti nocsiruerns product-market fit.

O0’€ekTOM JTOCHIZKEHHS € mpoliec (hopMyBaHHs puHKOBOI eekTuBHOCTI IT-KOMMaHii y HudpoBiii eKOHOMILI.

[TpeaMeToM JOCIIKEHHS € B3a€MO3B 130K MIXK MEXaHI3MaMH MOBEJ[IHKY KOPUCTYBaYiB HHU(PPOBUX ITPOIYKTIB
Ta MOKa3HUKaMU PUHKOBOI pe3yIbTaTUBHOCTI KOMIIaHIl Yy CHCTeMax, OpPIEHTOBAaHUX HAa PO3BUTOK KJIIE€HTIB.

Marepianu i Mmetonu. EMnipruHoto 6a3010 qociipkeHHs crany fAani 12 mixxaapoanux 1T-kommnaHiii 3a nepiof
2022-2024 pp., orpumani 3 odiuiiiHol QiHAHCOBOI 3BITHOCTI Ta BIJKPUTHX AaHAIITHYHHX JDKepesl. Y Mexax
JIOCITIJDKEHHS] ChOPMOBAHO CHUCTEMY MOBEJIHKOBHX 1 (PiHAHCOBO-PHHKOBHX MOKA3HHKIB, SIKI MICIsT HOpMaTizarii
arperoBaHo B iHTerpanbHi ingekcn Behavioral Efficiency Index (BEI) ta Financial Market Scaling Efficiency
Index (FMSEI). [yis1 mepeBipku TimoTe3u BUKOPUCTAaHO Kopensniitanii anani3 (I[lipcona Ta CripmeHa) i iHilHE
perpeciiiHe MopenroBaHHs. J[0laTKOBO 3aCTOCOBAHO MATPUIO CTPATETiYHOTO MO3WIIIOHYBaHHS KOMIIAHIH y
koopauHatax BEI-FMSEI st inTepnperarii oTpuMaHuX pe3yJbTaTiB.

BukJiiajg 0CHOBHOT0 MaTepiany J0CJTiTzKeHHS

3 ommsany Ha TeoperwuHi migxoan Customer Development i Lean Startup, BigmoBigHICTE MPOAYKTY PHUHKY
(product-market fit) popMyeThCs He JTHIIE Yepes IIHHICHY MPOIIO3UIIiL0, a IIEPEAYCIM Yepes CTabiIbHi OBEIIHKOBI
peakiil KOpUCTYBadiB: yTpUMaHHs, MIOBTOPHE BUKOPUCTAHHS, 3POCTaHHS 3aJIy4eHHsS! Ta €KCIAHCII0 J0XOlIy Ha
icHytoui Oa3i. Came mi MOBENIHKOBI TMapamMeTpW MOXXYTh BHCTYNATH PaHHIMH iHAWKaTOpaMH MaiOyTHBOI
(hiHaHCOBOI PE3yITBTATHBHOCTI KOMIIAHIi.

Y Mexax Ib0To JOCHiHKEHHS epeBipA€ThCS MPUITYIIESHHS PO Te, 10 MOBEIIHKOBA €(heKTUBHICTh IH(POBOTO
MPOAYKTY Mae Oe3rmocepenHiidl 3B’S30K i3 PHHKOBOK PE3yJIbTaTUBHICTIO KOMITaHii, TOOTO 3 1i 3JaTHICTIO
MacmTabyBaTH JJOXOJH Ta MIATPUMYBATH (iHAHCOBY CTIHKICTh Ha TII00aIEHOMY PUHKY.

Jl1st mepeBipky BUCYHYTOTO TBEPJDKEHHS 32CTOCOBAHO IIOCIIIIOBHY aHAJIITUYHY MOJEb:

— (dopMyBaHHS  IHTerpaJbHOrO TOKa3HWMKa TnoBeniHkoBoi edekruBHocti (BEI), mo BimoOpaxkae

Pe3yJIbTATUBHICTH MEXaHI3MIB yTPUMAaHHsI, PO3IIUPEHHS Ta 3POCTaHHs KOPUCTYBAIbKOI 0a3u.

— (opMyBaHHS iHTETPaITBHOTO MTOKa3HUKA (DiHAHCOBO-PHHKOBOI epekTnBHOCTI MacmtabyBanus (FMSEI), skuit

XapaKTepU3ye TEMITH 3pOCTaHHS JOXOy, MapKUHAIBHICTh Ta €(EKTUBHICTH MOHETH3AIII].

— ominroBaHHs cuiy 3B’ sa3Ky Mixk BEI Ta FMSEI 3a monmomororo: xopensiitiHoro anani3y (Pearson i Spearman),
perpeciiiHOro MOJICIIOBaHHS I BU3HAYCHHS BEINYNHY BILIUBY.
— mo0ymoBa MaTpHIli cTpareridHoro no3umionyanns kommanii (BEI / FMSEI), mo mo3Bossie iHTepnpeTyBaTH

CTATUCTUYHI PE3yJIbTATH 3 YIPABITHCHKOT TOUKH 30DY.

51



EgexmusHicms Mexanizmie nosediHKU KOpUCMyeauis yuPposux npooyxmis € sk

Jlicomwra T.I0., 3sapuw P.I. YuHHUK JocsigHenHs 8idnoesionocmi puky (product-market fit)

Emmipnyna 6a3a gociigkeHHs chopMoBaHa Ha OCHOBI BUOIPKH 3 IBaHaALATH MixkHapoaHuX I T-koMmaHii, 1o
(YHKIIOHYIOTh y PI3HHX CErMEHTax LU(POBOI EKOHOMIKH Ta 3JIMCHIOIOTH AiSUIBHICTH HA TJI00aTbHUX PUHKAX.
Iepiox ananizy oxormiroe 2022—2024 poku, 10 TO3BOJISE OIIHUTH MOKA3HUKU KOMIaHIN y (a3i mocTHaHIeMigHO
crabinmizauii Ta nmoganbmoi Tpanchopmanii nuppoBux Oi3Hec-mMoxeneit. OOpaHHii YacoBUil TOPU3OHT 3a0e3medye
MOPIBHIOBAHICTh JJAHUX 1 JJa€ 3MOTY MPOCTEXKUTU JTUHAMIKY SIK ITOBEJIHKOBHX, TakK i ()iHAHCOBUX IOKAa3HUKIB Yy
CEPeIHBbOCTPOKOBIH IMEePCIIEKTHBI.

®opmyBaHHA BHOIpKH 3IIHCHIOBAIOCA 32 TAKUMH KPUTEPiSIMHU: HASBHICTh BIAKpUTOI (hiHAHCOBOI 3BITHOCTI,
JOCTYITHICTh KJIIOUOBHX ITOBEIHKOBHX METPHK (YTPHMaHHS KOPHCTYBadiB, IMHAMiKa aKTHBHOI ayIquTOpii,
eKCIaHCid MOXOQy Ha icHyrouid 0asi), QyHKIiOHyBaHHSA y MacmTaboBaHIN HUQPOBIH Oi3HEec-Momem Ta
MPUCYTHICTh HA MIKHAPOTHOMY PHHKY. Takuil miaxiJ TO3BOIUB 3a0€3MEUNTH pElpe3eHTATUBHICTh BUOIPKH Ta
MIHIMI3yBaTH PH3HK Traxy3eBoi abo CTPYKTYpHOI OJHOPIIHOCTI, IO MOTJI0O O OOMEXHTH Yy3arajJbHIOBAJIbHUHA
XapakTep OTPUMAaHUX Pe3yJIbTaTiB.

Jo cxnany BUOIpKM BKIIIOUEHO KOMIIaHii, 1110 MPALIOIOTh Y MeKax SaaS-Moei, iaThopMeHHX eKOCHCTEM,
MapKeTIUIEHCIB, CTPUMIHIOBUX CEPBICIB Ta eJIeKTpoHHOI koMepuii. He3Baxkatouu Ha BIAMIHHOCTI y MeXaHi3Max
MoHeTu3anii Ta crenudini NPOAYKTIB, yci KoMmmaHii 00’€lHYE KIIOYOBA XapaKTEPHCTHKA — 3aJEXKHICTH
(hiHaHCOBOI pe3yNbTaTHBHOCTI BiJ] cTablILHOCTI Ta AMHAMIKM TIOBEIHKH KOpHCTyBadiB. CaMe 115l ClijlbHa O3HaKa
JIO3BOJISIE JIOCII/DKYBAaTH YHIBEPCAIBHICTh BIUIMBY IMOBEIIHKOBMX MEXaHI3MIB Ha JOCATHEHHS BiIMOBiTHOCTI
MPOAYKTY PUHKY Ta €(peKTUBHICTh MacIITaOyBaHHS.

[HpopMaIIiiiHOI0O OCHOBOIO MOCIIKCHHS CTaNd piuHi (DiHAHCOBI 3BITH KOMIAaHiH, MyONiYHI iHBECTOPCHKI
mpe3eHTamii, OipXKOBi MaHI Ta BIIKPHUTI aHANITHYHI JDKEpela, MO MICTATh iH(QOpMAIlilo IMIOA0 MOKa3HUKIB
KOPUCTYBAIbKOi aKTHBHOCTI. BHKOPHCTaHHS BIIKPUTHX JDKepen 3abe3ledye BiATBOPIOBAHICTH pPe3yNbTATIB i
3HIDKYE PU3UK CYO €KTUBHOI IHTEpIIpeTarii JaHuX.

[Tepen mpoBeAEHHSIM aHANITUYHUX PO3PAXyHKIB 3AIHCHEHO MEpPEeBIPKY IOBHOTU MOKA3HUKIB 32 BCl POKH
CIIOCTEPE)KEHHSI, BUABJICHHS MPOMYIICHUX 3HAYCHD Ta aHAJIi3 MOXKJIMBHX aHOMAIbHUX BigxuieHb. OKpeMi 3HaYHI
KOJIMBAaHHsI MIEpEBIpsUINCS Ha BiAMOBITHICTH OQiLiiHIA (iHAHCOBIH 3BITHOCTI 3 METOIO BHKIIIOUEHHS TEXHIYHHX
MOMHJIOK 200 HEKOPEKTHOTO BiOOpaXKeHHs NaHUX. Y BUOIpLI BiJICYTHI CUCTEMHI NPOMYCKH NOKA3HHKIB, IO
JTO3BOJISIE 3aCTOCOBYBATH METOJM KOPENALIHHOIO Ta PerpeciiiHoro aHamizy 0e3 J0JaTKOBUX MPOICAYP iMiTarril
ab0 eKCTpamnoJIALli JaHuX.

OCKUTBKH JOCTIHKyBaHI KOMIaHii CYTTEBO BIAPI3HAIOTHCS 32 MAcIITaOOM MisTIBHOCTI, 0OCSTaMH JOXOIY Ta
KUTBKICTIO KOPUCTYBAUiB, IPsSIME MOPIBHSIHHSA a0COIOTHIX 3HAYEHBb TTOKA3HHUKIB € METOJIOJOTIYHO HEKOPEKTHHM.
3 1i€i IpIYMHA 3aCTOCOBAHO MPOIIETypy HOpMaTizallii MOKa3HHUKIB, 1110 JTO3BOJISIE IPUBECTH BC1 3MIHHI 10 € THHOTO
MacmTa0y Ta 3a0e3[eYnTH iXHIO TOpPIBHIOBaHICTh. Hopmaiizamiss MiHIMI3ye PH3WK JOMIHYBAHHS BEIUKUX
KOMITaHIi# y pO3paxyHKy IHTETpJIbHUX IHJAEKCIB 1 CTBOPIOE IEPEAYMOBHM JUIi KOPEKTHOTO arperyBaHHs
MOBEIIHKOBHX 1 (DIHAHCOBUX MOKA3HUKIB Y MEXaX IOJANBIIOT0 aHANTI3Y.

Ckiag BUOIpKM KOMIIaHIH HaBeACHO y Tabmwuii 1, 1e BigoOpakeHO CerMeHT I(POBOro pUHKY, THI Oi3Hec-
MOJIeTi, IepioJT aHaITI3Y Ta JKepena TaHuX.

Tabmums 1. CtpykTypHa Xapakrepuctuka BuOipku [T-koMmaHii

Kommanist CermMeHT UQPPOBOTO PHHKY ES;:; Tur MmoHeTn3amii KrienTcpkuii Gpokyc
Microsoft Enterprise software / Cloud | SaaS + Platform | Subscription + Usage- B2B
based
Oracle Enterprise software / Cloud | SaaS + Platform | Subscription B2B
Salesforce CRM / Enterprise SaaS SaaS Subscription (per seat) B2B
Adobe Creative Cloud / Digital SaaS Subscription B2B / Prosumers
Media
Figma Collaborative design SaaS SaaS Subscription (tiered) B2B
Atlassian Workflow / DevOps SaaS SaaS Subscription (per user) B2B
Monday.com Work management SaaS SaaS Subscription (tiered) B2B
Uber Digital mobility platform Platform Commission per B2C
transaction
Lyft Digital mobility platform Platform Commission per B2C
transaction
Booking Travel marketplace Marketplace Commission-based B2C
Airbnb Travel marketplace Marketplace Commission-based B2C
Zoom Video calls SaaS Subscription (tiered) B2B

Lborcepeno: enacna po3pobka asmopis

Jnst eMmipu9HOi TepeBipKHM BHUCYHYTOI TilTOTE3W HEOOXIMHOIO € dYiTKa omepalioHamizamis 3MiHHUX, IO
JI03BOJISIE PO3MEKYBATH JKEepesio (OpMyBaHHs PUHKOBOI LIHHOCTI Ta ii (piHAHCOBUMH pe3yJsbTaT. 3 Li€I0 METOIO B
JIOCITIPKEHH] CPOPMOBAHO CUCTEMY NOKA3HHKIB, CTPYKTYpOBaHY y /IBa B3a€MOIIOB’s13aHi OJIOKU: OBE/IIHKOBUH Ta
(inancoBO-puHKOBHUI. Takui Mmiaxixn Aa€ 3MOT'Y aHaIITUYHO BiTOKPEMHUTH €(PEKTUBHICTH MEXaHI3MiB ()OPMyBaHHS
Ta MIATPUMKHM KOPUCTYBALbKOi MOBEIIHKU BiJl pe3yJbTaTHMBHOCTI MaciuTaOyBaHHS Oi3HeCy, IO € KPUTHYHO
B&KJIMBUM y KOHTEKCTI OLiHIOBaHHs HocsirHeHHs product-market fit.
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Bin0ip moka3HUKIB 37iCHIOBAaBCS 3 ypaxyBaHHSAM IX TEOPETHYHOI PEJICBAHTHOCTI KOHLEILISIM PO3BHUTKY
KJTI€HTIB 1 BIJNOBIZHOCTI MPOAYKTY PHHKY, EMIIPHYHOI BHMIPIOBAaHOCTI Yy BIAKPHTHX JDKepelax Ta
YHIBEPCAIIBHOCTI 3aCTOCYBaHHS 10 KOMIAHIH PpI3HUX CerMeHTIB IM(ppoBoi exoHOMiku. OOpaHi METPUKH
BioOpaxaroTh (yHIaMeHTanbHI Mapamerpu uHUppoBoi Oi3HeC-MOAENi: 3[AaTHICT NPOAYKTY YTPHUMYBaTH
KOpPHUCTYBayiB, CTUMYJIIOBATH 3pOCTaHHS aKTHBHOI ayauTOpii, 3a0e3neuyBaTH pO3MIMPEHHS JA0XOY 3 ICHYHOUOi
KIIIEHTCHKOI 6a3u Ta TpaHC()OPMyBaTH MOBEAIHKOBY LIHHICTE y (DiHAHCOBHI pe3yINbTar.

IToBeninkoBHiA OJIOK MPENCTABICHAN TPHOMa KIFOUOBHMH TOKa3HUKAMHU:

— mepmuM € koedinienT yrpumanus kiieHtiB (Customer Retention Rate), sxwii po3paxoBYeThCS SIK dacTKa
KOPHCTYBadiB, IO 3JWIIMINCS aKTHBHHMH Ha KiHENb MEpiofy, 3a BHPaXxyBaHHSAM HOBHX KOPHCTYBauiB,
BiJHECEHA JI0 KiJBKOCTI KITI€HTIB Ha IOYATOK Mepiony. EKOHOMIYHO Iie# MOKa3HHUK XapaKTepu3ye CTIHKiCTh
KIIiEHTCHKOI 0a3n Ta BimoOpakae 3MaTHICTh MPOAYKTY 30epiraTi peeBaHTHICTh Ui PUHKY. Bucokuii piBeHB
YTPUMaHHs 3HWKY€E BUTPATH Ha 3aJTy4E€HHs HOBUX KJIIEHTIB 1 CBIIYNTH PO HAsBHICTH c(hOpMOBaHOT IIIHHICHOT
MPOTIO3HUIIT.

— JpYruM MOKa3HUKOM € KoediuieHT 30epeskenns uncroro noxony (Net Revenue Retention), sikuii Bu3Ha4aeThCs
SK CIIBBIJIHOLIEHHS ITOTOYHOTO IIEPiOJUYHOTO JOXOAY BiJ ICHYIOUMX KIIIEHTIB J0 aHAJOTIYHOIO JOXONIY B
nonepenHpoMy nepiozi. [TokasHuk BpaxoBye eeKT arcesinry, Kpoc-IpoIaxiB Ta BTPAT BiJl BITOKY KIIIEHTIB.
Moro ekoHOMiuHe 3HAYEHHs MOIArae y BiZOOpaKeHHI [TMOMHM iHTerpamii NMPOAYKTY Y MisTIBHICTH
KOPHCTYBa4iB Ta TOTCHIIaTy PO3IIUPEHHS A0XOAYy 0Oe3 HeoOXiTHOCTI MacImTaOHOTO 3aydeHHS HOBUX
KIIi€HTiB. 3HAueHHs IIOHA] CTO BiJCOTKIB CBIAYMTH NP0 CEKCIAHCIHHWIA XapakTep B3aeMOMii 3 HasIBHOIO
KITI€EHTCBKOIO 0a30¥0.

— TpeTiM MOKa3HWKOM IIOBEIIHKOBOTO OJIOKY € Temm 3pocTaHHsA akTuBHOI aymuropii (MAU Growth), sxumit
BU3HAYAEThCA AK BIHOCHA 3MiHA KUTBKOCTI aKTHBHHX KOPHCTYBadiB y 3BITHOMY Mepioli MOPIBHSIHO 3
nonepenHiM. ILleii mokasHuk BinoOpakae MaciiTaOyBaHHS TOBEIIHKOBOI B3a€MOJii 3 IMPOAYKTOM Ta
XapaKkTepU3y€e TUHAMIKY OPTaHIYHOTO 3POCTAHHS MOMUTY. Y MOEAHAHHI 3 KOeQII[iEeHTOM yTpUMaHHS BiH
JIO3BOJISIE OLIIHUTH SIK CTaOUIBHICTb, TaK 1 PO3LUIMPEHHsI KOPUCTYBAIBKOT 0a3u.
®dinaHCOBO-pHHKOBHUH OJIOK C(OPMOBAHO 3 IOKA3HHUKIB, 110 XapaKTepU3YIOTh Pe3yNbTaT TpaHchopmarii

MOBE/IIHKOBOT aKTHBHOCTI Y (piHaHCOBY €()eKTHBHICTB!

— MEPIIUM i3 HUX € TeMIl 3pocTanHs qoxoay (Revenue Growth), sikuii BU3Ha4a€ThCs K BiIHOCHA 3MiHA BUPYYKH
y 3BITHOMY Iepiofii MOpiBHAHO 3 MomepenHiM pokoM. llei moka3sHHWK BimoOpakae 3HATHICTh KOMIIAHIl
MacmTabyBaTH (JiHAHCOBI Pe3yJIbTATH Ta KOHBEPTYBATH IOMHT Y 3pOCTaHHS I'POLIOBHX ITOTOKIB;

— IIpyTHM TIOKa3HHKOM € BanoBa Mapxa (Gross Margin), o po3paxOBYETHCS SK BITHOIICHHS PIi3HUII MiX
BHUPYYKOIO Ta COOIBapTICTIO peamizamii IO 3arajdbHOr0 0O0CATY BHPYYKH. BamoBa Mapika XapakTepu3ye
orepaniiiHy eeKTUBHICTh Oi3Hec-Moeni Ta ii MacmTaboBaHicTh. (s MUPPOBUX MPOAYKTIB BIHCOKA BaJIOBa
Map)ka CBIIYHUTH NPO MOXKJIHMBICTH 3POCTaHHS OXOAIB Oe3 MpOonopuidHOro 30iNblIEHHS BHUTpAT, IO €
KJIFOYOBOIO MepelyMOBOO (hiHAHCOBOT CTIMKOCTI.

— TpeTiM NOKa3HHKOM € cepelHid moxiix Ha onxHoro kopucryBada (ARPU) abo iioro nunamika, SKHid
BU3HAYAETHCS SIK BIJHOIIEHHS 3arajbHOrO JIOXOIy JO KUIBKOCTI aKTUBHHMX KOpHCTyBauiB. [loka3Huk
JIEMOHCTPYE e(PEeKTHUBHICTh MOHETH3AIlil KOPUCTYBAIbKOi AKTUBHOCTI Ta JO3BOJISE OIHWUTH 3[aTHICTH
KOMIIaHii KOHBEPTYBATH 3aIy4eHHsl y (DiIHAHCOBY I[IHHICTb.

Taxum unHOM, chopMOBaHA cHCTEMa MTOKA3HUKIB 103BOJISIE AHATIITHYHO PO3MEKYBATH MOBEIIHKOBHUIT (hakTop
SK JDKEpPEeNo CTBOPCHHS pPUHKOBOI I[IHHOCTI Ta (PiHAHCOBO-PUHKOBHH DPE3YNbTaT SK HACTIJOK €()EeKTUBHOTO
MmacmtaOyBaHHs. Taka CTpykTypa 3abe3nedye MeETOJOJOTIdHYy OCHOBY IUISi HMOAANBIIOl HOpMautizaii JaHWX,
moOyJOBH 1HTETpaNbHUX IHACKCIB C(HOPMOBAHMX aBTOPOM Ta EMIIPUYHOI TMEPEBIPKH CHIH IXHBOTO
B3a€MO3B’s3Ky: IHaekc moBeninkoBoi edextuBHOCTI (Behavioral Efficiency Index, BEI); Iunekc ¢dinancoso-
puHkoBoi epekruHocTi (Financial Market Scaling Efficiency Index, FMSEI).

OcCKinbKH KoMmaHii y BHOIpIi CYTTE€BO BiIpPi3HSIOTBCA 3a MacmTaboM, MpsMe TOPIiBHIHHS abCOFOTHUX
MOKa3HUKIB € HEKOPEKTHHM 1 MOXX€ CHPHYUHUTH METOJIOJIOTiUHI BUKPUBJICHHsS. ToMy Tepe po3paxyHKOM
IHTETpaNbHUX 1HACKCIB 3aCTOCOBAHO HOpMAaTi3allilo JaHUX. Y JOCHTIDKEHHI BUKOPHUCTAHO METOJ] MiH—MAaKC
HOpMali3alii, kil TpaHcopMye KOXKeH MoKa3HUK y 6e3po3mipHuii intepsai [0;1] Ha 0cHOBI H0r0 MiHIMAJIBHOTO
Ta MAaKCHMaJIbHOTO 3Ha4eHb y BUOipri. [ly11 MOKa3HMKIB i3 3BOPOTHOIO IHTEPIpETaliclo (HampuKIald, BiATIK)
3IIMCHEHO IHBEpCIIO HIKaJM 3 METOI0 30epeXeHHs €IWHOI JIOTIKH: Olbllle 3Ha4YeHHS — BHIIA €(EKTHBHICTS.
Hopwmaiizanis ycyBae edekr macmrtaly, 3a0e3rnedye KOpPEKTHE arperyBaHHsS Pi3HOPIIHUX 3MIHHUX 1 (opmye
aQHATITUYHY OCHOBY Uil po3paxyHKy iHgekciB BEI Ta FMSEI, a Takox nomanbmioro KopemsuiiHOro,
perpeciifHoro Ta KBaJpaHTHOTO aHalli3y.

[licns HopMmamizamii NEpPBUHHMX TIOKa3HHWKIB HACTYHHHMM €TaroM JIOCTIDKEHHS cTalo (OpMyBaHHS
IHTErpajgbHUX 1HIEKCIB, 10 y3araJbHIOIOTH ITOBEJIHKOBI Ta (hiHAHCOBO-PUHKOBI XapaKTEPUCTUKH KoMmaHild. Ha
BiZIMiHY BiJl eKCTIEPTHOTO IiIXO0.Ly, BaroBi KOE(iIlieHTH B MEXaX I[bOTO JOCIIKEHHS BU3HAYEHO EMITIPUYHO — Ha
OCHOBI CHJTM CTATHCTUIHOTO B3aEMO3B’SI3KY MiXkK MOKa3HUKaMHU MPOTUIICKHUX OJIOKiB. Pe3ynbraTn 300paxeni Ha
pucyHKy | kopensmiiaoi MaTpuils kommoneHTiB BEI Ta FMSI.
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Pucynok 1. Kopensiiiina marpuis komrnonenTiB BEI Ta FMSI (ns cratuctudnoi 00poOKu Ta Bizyaizarii
naHux Oyno BukopucTano Moy Python (6i6mioreku Matplotlib, Statsmodels))
Loicepeno: enacna pospobxka agmopie

JIs KOXKHOTO TOBEAIHKOBOTO TOKa3HWKa OOYMCIICHO KOeQimieHTH Kopenamii 3 (iHaHCOBO-PUHKOBUMU
MeTpuKamMu. AOCONIOTHI 3HAaYeHHS IMX KOe(ili€HTiB BHKOPHCTAHO SIK I1HIUKATOPH CHIM BIUTUBY Ta
HOPMaJli30BaHO TakuM 4YHMHOM, 1100 iX cyma nopiBHIoBana oaumHuLi. OTpuMaHi HOpMalli30BaHI 3HAYCHHS
BUCTYIAIOTh BaroBUMu Koediumientamu npu dopmysanni Behavioral Efficiency Index (BEI). Ananoriyna
nporieypa 3acTocoBaHa mpu pospaxyHky Financial Market Scaling Efficiency Index (FMSEI), ne Barm
(hiHaHCOBUX MMOKAa3HMKIB BU3HAYAJINCS HA OCHOBI IXHBOT'O 3B 53Ky 3 TIOBEIHKOBUM OJIOKOM. JleTajbHuUi po3motiz
BaroBHUX KOe(illieHTIB CTPYKTYPHHX iHAUKATOPIB 300pake€HO HA PUCYHKY 2.

Index
. FMSEl

Gross Margin
- EE

Revenue Growth

ARPU (YoY)

Indicator

NRR

CRR

MAU Growth

0.0 0.2 04 0.6 0.8 10
Weight

Pucynox 2. Po3nozin BaroBux koedilieHTIB CTPYKTYpHHX IHAUKATOPIB (JUIs CTAaTHCTHYHOT 00poOKH Ta
Bi3yaunisauii faHux Gyno Bukopuctano MoBy Python (6i6miotexu Matplotlib, Statsmodels))
Howcepeno: eracua pospobka agmopis

Orpumani Baru mis Behavioral Efficiency Index (BEI): NRR — 0,466; CRR — 0,175; MAU Growth — 0,360.
s Financial Market Scaling Efficiency Index (FMSEI): Gross Margin — 0,398; Revenue Growth — 0,361; ARPU
(YoY) —0,241.

Otpumana ctpykrypa BEI cBigunte mpo mominysanus mokasunka Net Revenue Retention (NRR), wactka
SKOro cTaHoBUTh 46,6% inTerpanbHoro ingekcy. Ile o3Havae, 110 came 3[aTHICTh A0 PO3IMIMPEHHS JOXOAY B
MeXax ICHYI04oi KII€HTChKOI 0a3W Mae HaWOUIBIIy TOSCHIOBAJBHY CHIIy MIOAO (iHAHCOBO-PHHKOBOI
eekTUBHOCTI MaciiTaOyBaHHSA. [HIIMMM CIIOBaMH, JIOBIOCTPOKOBA KamliTalli3allis TEXHOJIOTIYHOTo Oi3Hecy
BU3HAYAETHCS HE JIMIIE TEMIIAMH 3aJTy4eHHS! HOBHX KOPHUCTYBauiB (LIMpHHA 3pOCTaHHS), a epeayciM TIInOMHOI0
MOHeTH3alii Ta yrpuMaHHs (IOBTOPHA eKOHOMIUHa B3aeMoJist). 3Hauna Bara MAU Growth (36,0%) miarBepaxye,
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1110 MacITadyBaHHs NMOTPeOye 0JHOYACHOTO PO3BUTKY EKCTEHCHBHOTO BUMIipy. BojHOUac BiTHOCHO MeHIIa Bara
CRR (17,5%) Bka3ye Ha Te, IO MPOCTE YTPUMAHHS 0€3 PO3IIUPEHHS TOXO0Y MA€ MCHIIUNA CTPATETIYHUI BILTUB.
VY crpykrypi FMSEI Haii6inbmy Bary orpumana Gross Margin (39,8%), mo niareepaxye GpyHAaMeHTaIBHY POJIb
Map KUHAJBHOCTI K 0a30BOi yMOBM edeKkTMBHOTO MacuiTaObyBaHHs. KommaHis Moke JAEMOHCTPYBAaTH BHCOKI
TEMIIM 3pPOCTaHHS BHUPYYKH, TpOTe O€3 J0CTaTHBOrO piBHA BajloBOi Mapki e(dekT MacuTaOyBaHHS He
TpaHCHOPMYEThCA Y CTIMKMHA iHaHCOBHIA pe3ynbTaT. [logansmmii KopesimiiHui 1 perpeciiianii anami3z 6a3yeTscs
caMme Ha WX IHTeTpaJbHAUX IMOKa3HUKAX, [0 3a0e3Meuye KOHIENTYaIbHy [UTICHICTD JOCITIKSHHS.

3 oAy Ha BiTHOCHO HEBEJIHKY BHOIPKY Ta HEOOXiAHICTh IEPEBIPKH CTIHKOCTI pe3yNIbTaTiB, BAKOPHCTAHO JBi
KOMIUIEeMEHTapHI METPUKH 3alie)kHOCTi: koedimienT xopensmii [lipcora (Pearson r), mo BuMiproe NiHIHHWH
3B’A30K; paHroBuii koedimienT CripmeHa (Spearman p), 0 JO3BOJISE MEPEBIPUTH MOHOTOHHHUH 3B’A30K 0€3
MPUTYIICHAS HOPMAJIHHOCTI PO3IIOALTY.

Po3paxyHoKk 3milicHEHO Ui TOKa3HMKIB 3a mepion 2022-2024 pp. Orpumani pe3ynbTaTd CBiI4aTh MPO
HasBHICTh MO3UTHBHOIO CTAaTHCTHYHO 3Hauymoro 3B’s3ky Mixk BEI ta FMSEI. 3nauenss koedimienra kopemnsuii
[ipcona cranoButs 0,6567, 1110 XapakTepu3ye 3B 30K SIK CEPEHBOT CHIIN 3 TEHCHIIIEI0 10 BUcOoKoro. KoediuieHT
nerepminanii R? nopisatoe 0,4711, mo o3nHauae: Gnu3bko 47,1% Bapiauii ¢piHaHCOBO-PUHKOBOI €()eKTHBHOCTI
KOMITaHId TOSCHIOEThCS BIIMIHHOCTSIMH Y PiBHI IOBEIIHKOBOI e(peKTHBHOCTI. CTaTHCTHYHA 3HAYYILICTh
miaTBepkeHa 3HaueHHsIM p = 0,0137, sike € MeHIIMM 3a KpuTHUHU# piBerb 0,05.

JonatkoBo po3paxoBanuii koedimienT Cripmena nopisaioe 0,5175, mo miaTBEepIKye HAIBHICTD IIO3UTHBHOTO
MOHOTOHHOTO 3B’SI3Ky HaBiTh 0€3 IPUIYIIEHHS CTPOTO JIHIHHOI POPMH 3aJIC)KHOCTI. Y3TOKEHICTh pPe3yIIbTaTiB
JIBOX METOJIB CBIAYUTH PO CTPYKTYPHHUH XapaKTep BHSABICHOTO B3a€MO3B SI3KY.

OxpeMo MpoaHai30BaHO TUHAMIYHHNA acleKT 3MiHH iHAEKCiB Mix mepiomamu 2022-2023 ta 2023-2024 pp.
BcranoneHo, o KoMIaHii, siki JeMOHCTPYIOTh 3pocTanHs BEL, sk mpaBmiio, aeMoHCTpyIOTh 1 3poctanns FMSEL
Lle nomaTKOBO MiATBEPAXKYE, IIO MOKPALICHHS IOBEAIHKOBHX MEXaHI3MIB CYMPOBOKYETHCS ITiABHIICHHIM
(iHaHCOBO-PUHKOBOT €)EeKTUBHOCTI.

BopaHouac ciij MiAKPECIuTH, 0 KOPEJSIiHHUA aHai3 He M03BOJSE BCTAHOBHTH MPUYUHHO-HACIIIKOBUI
HarpsM BIUMBY. OTpUMaHi pe3yibTaTH CBiA4aTh NPO CTATUCTUYHO 3HAYYIIMH 3B’S30K, OJHAK AJISI IIEPEBipKH
xapakTepy (yHKI[IOHAJIBbHOI 3aJIC)KHOCTI Ta OIIHIOBAaHHS IapaMeTPiB BIUIMBY HEOOXIAHUM € 3aCTOCYBaHHS
perpeciiiHoro MoienmoBanHs. Pe3ynbpraTu perpeciiiHoro aHaji3y npejcTaBlieHl Ha PUCYHKY 3.
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Pucynox 3. Perpeciitauii aHasi3 BIUIUBY MOBEIIHKN €()eKTUBHOCTI HA PUHKOBE MacIITaOyBaHHS (U1
CTaTHCTUYHOT 06pOOKHY Ta Bisyasizallii qaHux 0yJI0 BUKOPHCTaHO MOBY Python
(6i6morekn Matplotlib, Statsmodels))

Loicepeno: enacna po3podxa agmopis

Perpeciitanii aHai3 miATBEPKYE, M0 TOBEIIHKOBI MEXaHI3MHU KOPHUCTYBadiB BUKOHYIOTh POJIb CTPATETi4HOTO
npaiiBepa MacmTabyBaHHsA, a He JONOMIXKHOTO ONeEpalifiHOro YMHHHUKA. IX CHCTeMHE BJOCKOHAIEHHS 3/1aTHe
(hopMyBaTH TOBrOCTPOKOBHUH (piHAHCOBHUI e(heKT.

OTpuMaHi pe3yJabTaTH MiATBEPIKYIOTh TiMOTE3y Mpo Te, MmO e(EeKTUBHICTh MEXaHi3MiB MOBEAIHKH
KOPHCTYBadiB III(PPOBOTO MPOAYKTY € CTATHCTUYHO 3HAYYIITUM YHHHIKOM PHHKOBOI Pe3yIbTaTUBHOCTI KOMITaHii.
BomHouac Mojens He TpeTeHAye Ha BHYEPIHE TNOSCHEHHS (iHAHCOBHX pPE3YJIbTATiB, OCKUIBKH OCTaHHI
(hOpMYIOThCS MiJ] BIUIMBOM LIMPIIOTO KOMILICKCY (PAKTOPiB — KOHKYPEHTHOI'O CEpPEIOBHINA, CTPYKTYPH BHTPAT,
IHHOBAI[ITHOT aKTHBHOCTI Ta CTPATETIYHOTO MO3UI[IOHYBaHHS.
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. , EgexmusHicmb mexaHizmie nosedinku kopucmysayie yughposux npooyxmis € ax
JIicoBuu T.10., 3Bapuu P.I. b copucmy 6 yup OOy
YuHHUK JocsigHenHs 8idnoesionocmi puky (product-market fit)

3 METor0 MepeBipKH CTIMKOCTI pe3yJbTaTiB J0AATKOBO MPOAHAII30BaHO 3MiHY MOKAa3HUKIB Y IUHAMIL.
[No3urtuBHa acouianis Mixx npupoctoM BEI ta npupocrom FMSEI ninTBepmkye, Mo NOKparieHHs NOBe1iHKOBUX
MEXaHI3MIB CYNPOBOIKYETHCS 3pOCTaHHAM (DiHAHCOBO-PHHKOBOI €(EKTHBHOCTI, IO Y3TOJUKYETHCS 3 JIOTIKOO
CHCTEM, OPI€EHTOBAHMX HA PO3BUTOK KIII€HTIB.

TakuMm 4MHOM, perpeciiiHe MOJIETIOBaHHs HE JIMIIE MiATBEPPKYE PE3yIbTaTH KOPEJALiHHOTO aHaizy, aine i
JIO3BOJISIE KUTBKICHO OMIHUTH MacIuTad BIUTUBY MOBEIIHKOBOI e()eKTUBHOCTI HA TOCATHEHHS BiIMTOBIIHOCTI pHHKY
(product—market fit).

3 MeTOI0 y3arajibHEHHS pe3yIbTaTiB KOPEILALiHHOTO Ta perpecifHoro aHaji3y Ta iX MepeBeACHHS Y TUIOIINHY
MPUKIAMHOI iHTepIpeTalii moOyIoBaHO MATPHIIO CTPATETIYHOTO ITO3UIIIOHYBAaHHS KOMIIAHIM y KOOpIMHATaX
inTerpanpauX iHAekciB Behavioral Efficiency Index (BEI) ta Financial Market Scaling Efficiency Index (FMSEI).
JIBOBUMipHA CTPYKTypa MaTpHIli MpEICTaBICHA y PUCYHKY 4 MO3BOJIS€ Bi3yami3yBaTH CIIiBBiIHOIICHHS MiX
piBHEM PpO3BHTKY MEXaHI3MIB NOBEIIHKH KOPHUCTYBayiB Ta piBHEM (DiHAHCOBO-PHHKOBOI pe3yJIbTaTHBHOCTI
KOMITaHiH.

Financial Efficiency Focus Market Leaders
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Pucynox 4. Matpun ctparerigHoro nosumionyBanas kommaniit (BEI / FMSEI) (s ctatucTiaHOi 00poOKH Ta
Bi3yaumi3arii gaHux 6yio Bukopucrano MmoBy Python (6i6miorexu Matplotlib, Statsmodels))
Hoicepeno: enacna pospodxa agmopie

Bice abcmmc BimoOpaxkae 3HaueHHs BEIl sk iHTerpaipHy XapakTepHCTHKY €(PEKTHBHOCTI MEXaHi3MiB
YTpUMaHHsI, €KCIaHCil Ta aKTHBHOCTI KOPHCTYBauiB, TOZl 5K BiCh OpJMHAT BimoOpaxae 3HaueHHss FMSEI sk
y3arajgbHEHHUI MOKa3HUK (DiHAHCOBOTO MacHmITa0yBaHHS, Map)KHHAJIBHOCTI Ta eeKTuBHOCTI MOHeTH3aii. [Tomin
MAaTpHIIi 31IHCHEHO 3a cepeIHIMI 3HAYCHHAMH 1HJIEKCiB y BHOIPII, [0 JO3BOIMIIO BUAIIUTH YOTHPH CTPATETidHI
30HU MO3UII0HYBaHHS.

Kommnasnii, mo 1eMOHCTPYIOTh BHCOKI 3HaYCHHS 000X iHAEKCIB, POPMYIOTH TPYITy HMOBEIIHKOBO-PUHKOBHX
minepiB. st HUX XapakTepHa Y3TrOJUKEHICTh BHYTPIIIHIX MEXaHi3MiB poOOTH 3 KOpPUCTyBa4aMH i3 30BHILIHIMH
(biHaHCOBMMHM pe3ysbTaTaMH. Y I[bOMY BHUIIQJKy MOBEAIHKOBA €(EKTHBHICTH TPaHC(HOPMYEThCA y CTaOLIBHY
(biHaHCOBY Pe3yJIBTATHBHICTB, IO CBIIYMTH PO JAOCATHEHHs a00 HabmKeHHs 10 crany product—market fit.

OxpeMy TIpyIly CTaHOBIISITh KOMNaHii 3 BucokuM piBHeM BEI, ane BiqHocHO HmxunMnu 3HaueHHAMH FMSEL
Taxa koH(Irypamis CBITYUTH PO HASBHICTH C(OPMOBAHOTO IOBEIIHKOBOTO TOTEHIiaTy, KU IIe HE MTOBHOIO
Miporo KOHBepTOBaHui y pinaHcoBi pe3ynbraru. Lle Moske OyTH 1oB’s13aHo 3i crienngikoro 6izHec-Mozedni, Gazoro
AKTUBHOTO 1HBECTYBaHHS y 3pOCTaHHS a00 HEAOCTATHROIO €(EKTHBHICTIO MOHETH3AIiHOI cTpaTerii. BoxgHouac
caMme I Tpyma XapaKTepU3y€eThCsl 3HATHUM pe3epBOM sl (piHAHCOBOTO MaciTaOyBaHHS 32 YMOBH ONTHUMIi3amii
€KOHOMIYHO{ MOJIeT.

Kommnanii 3 HU3PKMMHU 3HaUYEHHSAMH 000X 1HAEKCiB (hOPMYIOTH 30HY CTPYKTYpHOTO PH3HKY. BinCyTHICTBH
BUPKEHUX TIOBEIIHKOBUX MEXaHI3MIB Yy TIOE€JHAHHI 3 HEBHCOKOIO (DiIHAHCOBOIO PE3YIbTATHBHICTIO MOXKE
CBITYMTH TIPO HECTIMKICTh PUHKOBOI MO3UIlii a00 HEMOCTATHIH PiBEHb BiJIIMOBITHOCTI MPOAYKTY OYiKyBaHHAM
LIbOBOT ayuTopii. Y IbOMY BUIIAJKY CTpaTeriyHi TpaHcdopmarii MaroTh PO3MOYNHATHCS CaMe 3 YI0CKOHAJIEHHS
MeXaHi3MiB pOOOTH 3 IOBEIIHKOK KOPUCTYBAYiB.
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OxpeMy KOH}Iryparito CTaHOBJISITh KOMIIaHi1 3 BACOKUMH (piHAHCOBMMH MOKa3HUKAaMU 33 BiZJTHOCHO HU3BKOT'O
piBast BEI. Taka cutyanist Mosxe BinoOpa)xxaTi THMYacOBY PUHKOBY IiepeBary, epekT MaciuTadiB abo CIpHATINBY
KOHIOHKTYpY, OJHaK 0e3 HaJeXHOrOo PO3BUTKY MOBEAIHKOBHX MEXaHI3MIB 30epiraeTbCs PHU3UK 3HWKEHHS
JIOBIOCTPOKOBOI CTIHKOCTI pe3ynbTaTiB. Y CTpaTeriyHOMY BHMIpi L€ BKa3ye Ha HEOOXIIHICTh 3MillHEHHS
MEXaHi3MIiB YTPUMAaHHs Ta PO3BUTKY KIIIEHTCHKOT Oa3H.

AHairiz po3mipy MapkepiB Ha rpadiky JO3BOJISIE OMIHUTH, YU KOPEIOE PIBEHb 1HBECTHILIN Y AOCIHIIKEHHS Ta
po3poOKK 3 TO3WINEI0 KOMMaHii B KBaApaHTi. Y psAi BHIAAKIB BHCOKHH piBeHb R&D cympoBomxyeThes
MepexoI0M KOMIIaHii 10 BEpXHiX KBAJIPAHTIB, IO CBIAYUTH MPO MIATPUMYIOTY POJIb IHHOBAIIHHOI aKTUBHOCTI.
Bonrowac R&D cam mo cobi He rapaHTye BHCOKOI (hiHAHCOBO-PHHKOBOI €(PEKTHBHOCTI 0e3 e(eKTHBHUX
MeXaHi3MiB (OpMyBaHHS IMOBENIHKA KOPUCTYBAUiB.

KsanmpaHTHa MOAETH M ITBEPKYE Pe3yIbTATH KOPEIALIHHOTO Ta PErpECiifHOTo aHai3iB: BUCOKA ITOBEIIHKOBA
edpexrusHicth (BEI) cucremHo moB’si3aHa 3 BHCOKOIO (PiHAHCOBO-PUHKOBOIO €(EKTHBHICTIO MacliTaOyBaHHS
(FMSEI); aucoananc mixk BEI ta FMSEI no3Boisie ineHTU]IKYBaTH CTpaTeriuHi PU3HMKH; 3TOJUKEHICTH JBOX
iH/IEKCiB € iHauKaTopoM cTabinsroro Product-Market Fit.

TakuM YMHOM, KBaJpaHTHHUH aHaNi3 TpaHCHOPMYE CTATHCTHYHI PE3yJabTaTH y HPHUKIAJHI YIPaBIiHCHKI
BHUCHOBKH Ta CTBOPIOE OCHOBY JUIs PO3POOKH PEKOMEHAAIliM, M0 OyAyTh PO3KPHUTI y HACTYIHOMY PO3MALIi
JIOCIIJDKEHHS. Y3arajbHIOIOUN OTPUMaHi Pe3yJbTaTH, MOXXHAa KOHCTATyBaTH, IO TiNOTE3a MPO CTATHCTUYHO
3HAYYIMHUHA BIUTMB €(EKTUBHOCTI MEXaHi3MiB MOBEIIHKH KOPHCTYBadiB HHU(POBOTO TPOAYKTY Ha PHUHKOBY
Pe3yIbTaTUBHICTh KOMIIaHIT eMITIpHYHO MiATBepAXKeHa. BoqHOYAC CITii HArOJIOCUTH, IO BUSBICHHUH 3B 530K HE
O3Hayae aBTOMATHYHOI NPHYMHHOCTI Ta MNOTpeOye MOAANBIIOr0 YTOYHEHHS B Mexax OaraTodakTopHOro
MOJICITIOBAHHS i3 BpaXyBaHHAM Tally3eBHX Ta CTPATEriYHUX XapaKTePHCTUK KOMIaHil. Pe3ynpTaTi HociimkeHHs
JO3BOJISIIOTH 3pOOUTH BUCHOBOK ITPO Te, III0 PO3BHTOK MEXaHi3MiB pOOOTH 3 MOBEIIHKOK KOPUCTYBAYIB € HE JINILE
ornepariiHiuM IHCTPyMEHTOM onTuMmizauii 1H(POBOro MpPOIYKTy, @ W CTpAaTeriYHUM YHHHUKOM JOCSTHEHHS
BianmoBigHocTi puHKY (product-market fit) Ta 3abe3neueHHs (iHaHcOBOro MaciiTaOyBaHHS Ha TJI00aIbHOMY
PHHKY.

BucHoBku

VY crarTi 371iCHEHO KOMIUIEKCHE eMIIpHYHE JIOCHIPKEHHSI B3a€MO3B’SI3Ky MK €(eKTHBHICTIO MeXaHi3MiB
MOBE/IIHKM KOPUCTYBadiB IU(POBUX MPOAYKTIB Ta (hiHAHCOBO-PUHKOBOIO PE3yJIbTATHBHICTIO KOMMaHIH, IO
(YHKIIOHYIOTE Y TiO0ambHOMY IH(pOBOMY cepemoBHINi. Ha ocHOBI cpopMOBaHOI CHCTEMH ITOKa3HHKIB,
HOpMalTi3aIii JaHuxX Ta moOynoBH iHTerpansHuX iHAeKkciB Behavioral Efficiency Index (BEI) i Financial Market
Scaling Efficiency Index (FMSEI) npoBeneHo KopensmidHu# i perpeciiiHuii aHami3 1t BUOIPKH MiKHAPOIHHUX
IT-kommaHiit 3a mepiox 2022-2024 pp.

OTtpuMaHi pe3ynbTaTH 3aCBIMYMIM HASBHICTh CTATUCTUYHO 3HAYYIIOTO TO3UTHBHOTO 3B’SI3Ky MIK piBHEM
PO3BHUTKY IMOBEIIHKOBHX MEXaHi3MIB Ta (JiHAHCOBO-PUHKOBOIO e(peKTUBHICTIO KommaHii. KoedimieHT Kopemsmii
[Tipcona (r = 0,6567) Ta koediuient aerepminauii (R =0,4711) cBiguaTh npo Te, U0 Maike NOJOBUHA Bapiawii
(hiHAHCOBO-PUHKOBUX DE3YJIbTATIB MOXE OYTH IOSCHEHa BIIMIHHOCTSAMH Y MOBEHIHKOBIH e(EeKTHBHOCTI.
VY3rokeHicTh pe3ynbTariB i3 paHropum koedimientom CripMeHa TMiATBEPIDKYE CTIHKICT BHSBIECHOTO
B3a€MO3B’s13Ky. Perpeciiine MOEIIOBaHHS JO3BOJIMIO KUTbKICHO omiHuTH Macitad BBy BEI na FMSEI Ta
(hopMasIbHO BIAXMIIMTH HYJIBOBY TiMOTE3Y MPO BIJICYTHICTh CTATUCTHYHO 3HAYYILIOTO 3B’ S3KY.

[ToOynoBana MaTpHis CTPAaTErivyHOrO IO3WIIOHYBaHHS KoMmmaHiii y koopaunatax BEI-FMSEI
MPOJIEMOHCTpYBaia MPHUKIAAHY 3HAYYIIICTh OTPUMAHHUX pe3ynbTaTiB. BoHa mo3Bommina imeHTH(IKyBaTH pPi3HI
KOH(]Iirypaii CriBBiIHOMICHHS MOBEAIHKOBUX 1 (JiHAHCOBUX IMapaMeTpiB Ta IOKa3ana, M0 KOMIIaHii 3 BHIINM
piBHEM PO3BHUTKY MEXaHi3MIB pOOOTH 3 KOPHCTYBauaMH CHCTEMHO TSDKIIOTH /10 BHUIIMX MOKA3HUKIB PHHKOBOTO
macmraOyBanHst. Lle miaTBep/pKye cTpaTeriuHy pojib CHCTEM, OPIEHTOBAHUX Ha PO3BUTOK KIIEHTIB, Y IOCATHEHHI
BianoBinHoCTi puHKY (product-market fit).

HayxoBa HOBH3HA JTOCTIKEHHS MTOJIATae y POpMyBaHHI iIHTETPOBAHOTO MiXOIYy 10 KUTbKICHOTO BUMipIOBaHHS
MOBEiHKOBOT €(heKTUBHOCTI IN(POBUX MPOIYKTIB Ta i 3B’A3KY 3 iHAHCOBO-PUHKOBHMH PE3yJIbTaTaMH, a TAKOXK
y moOy1oBi IHCTPYMEHTY CTPATETi9HOI IHTEpIIpETAallil IHOTO0 3B 3Ky y BUTIISAI MAaTPHIll TTO3UIIOHYBaHHS.

Pazowm i3 TM mociimkeHHsT Mae ieBHI oOMexeHHs. [To-mepie, oOcsaT BUOIpKM KOMIIaHIK € 0OMEXEHNM, 10
3yMOBITIOE HEOOXiHICTh 00epexHOi iHTepmpeTanii pe3ynbTatiB. Ilo-apyre, BUKOpHCTaHa MOJIENb HE BPAaXOBY€
BIUIMB TaJy3eBHX, DPETYIATOPHHX Ta MaKPOCKOHOMIUHUX (aKTOPiB, SKI MOXYTh MOIUGIKyBaTH XapakTep
B32€MO3B’s3Ky. I[lo-TpeTe, BCTaHOBJIEHMH CTATHCTHYHMN 3B’S30K HE J03BOJISIE OJHO3HAYHO IHTEPIIPETYBATH
HarpsM IPUYMHHOCTI 6€3 3aCTOCYBaHHS PO3MIMPEHNX EKOHOMETPHUYHHUX MOJIEIICH.

[lepcnekTBY MNOAANBLIMX JOCHI/DKEHb IIOB’A3aHI 3 PO3MIMPEHHAM BHOIPKM KOMIaHiH, BKIIOYEHHSIM
0araTo(hakTOPHOTO PErpeciiHOro MOJICITIOBAHHS 3 KOHTPOJIbHUMU 3MIHHHMHU, aHAIII30M Tray3eBUX BiMiHHOCTEH
Ta JOCIIDKCHHSM JIarOBHX €(eKTiB BIUIMBY ITOBEIIHKOBMX MEXaHi3MiB Ha (iHaHCOBI pe3ynpTaTtd. OKpemMoro
PO3BUTKY MOTpeOye MOCTI/HKEHHS POJIi IITYYHOI'O IHTENEKTY Ta alrOPUTMIYHMX CHCTEM MepCcOoHaNi3awil sK
IHCTPYMEHTIB TIiIBUIIEHHS TTOBEIIHKOBOT e(DeKTHBHOCTI ITUPPOBHUX MPOIYKTIB y TII00aThHOMY KOHKYPESHTHOMY
CePEIOBUIIIL.

TakuM 9uHOM, Pe3yIbTATH CTATTI MiATBEPKYIOTh, IO PO3BUTOK MEXaHi3MiB TMOBEIIHKA KOPUCTYBadiB € HE
JUIIIe OTepaliiHuM 1HCTPYMEHTOM ONTHMi3allii IMUPPOBUX TPOAYKTIB, aje W CTpaTeriYHUM YHHHUKOM
JIOCSITHEHHSI BiZITIOBITHOCTI pUHKY Ta 3a0e3MmeueHHs cTiikoro (piHaHCOBOTO MacmTabyBaHHS KOMIaHIH.
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Abstract

Introduction. In the contemporary global digital environment, the competitiveness of IT companies
increasingly depends not only on technological innovation but also on their ability to systematically shape and
manage user behavior. Amid intensifying international competition, the quantitative assessment of how user
behavior mechanisms influence the achievement of product-market fit and financial market performance has
become a critical research problem.

Purpose. The purpose of this article is to empirically test the hypothesis that the efficiency of digital product
user behavior mechanisms constitutes a statistically significant determinant of a company’s market performance.
The study develops an integrated system of indicators combining behavioral and financial-market dimensions and
constructs two composite indices: the Behavioral Efficiency Index (BEI) and the Financial Market Scaling
Efficiency Index (FMSEI).

Materials and methods. The empirical analysis is based on a sample of 12 international IT companies
representing different digital market segments over the period 2022-2024. Data sources include official financial
statements, analytical platforms, and publicly available market reports. The methodological framework involves
indicator normalization, correlation analysis (Pearson and Spearman coefficients), linear regression modeling, and
the development of a strategic positioning matrix in the BEI-FMSEI coordinate space.

Results. The findings reveal a statistically significant positive relationship between behavioral efficiency and
financial market performance (r = 0.6567; p < 0.05; R? = 0.4711). The results indicate that nearly half of the
variation in financial market performance can be explained by differences in the level of user behavior efficiency.
The constructed strategic positioning matrix provides a visual and analytical tool for identifying distinct
configurations of behavioral and financial performance among companies, demonstrating the practical relevance
of integrating behavioral metrics into strategic management frameworks.

Discussion. Future research should focus on expanding the company sample, applying multivariate
econometric models with control variables, and examining the role of artificial intelligence and personalization
algorithms as key drivers of behavioral efficiency in digital products operating in global markets.
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