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Cax T.B., Ilempyx C.B. Teopis noxoninb 6 MapKemuH206UX CMpame2iax: po3yMiHHA CHOJICUBAYA KPi3b NPUMY BIKOBUX ZPYN.
Oznadosa cmammsi.

CraTTss NpUCBSYCHA JOCIIKCHHIO MAapKETHHIOBHX CTpaTeriii Ha OCHOBI Teopii IOKOJiHb, IO IO3BOJISIE aJaNTyBaTH
KOMYHIKAIliiHI MiAXOAH BIAMOBIAHO [0 OCOONMBOCTEH CHOXKHBYOI IMOBEMIHKHM PI3HUX BIKOBUX TpyI. PO3rIsHYyTO OCHOBHI
XapaKTePUCTHKU MOKOJiHb, @ TAKOXK 1XHI BIIOJOOAHHS, LIHHOCTI, ICUXOJOTIYHI Ta MapKETHHIOBI TPHUIEPH, IO BILUIMBAIOTH HA
crioxuBui pimenHs. OcoOnuBa yBara HPUAULIETECS MapKETHHIOBHM CTpATerisM, sIKi MOXYTh 3a0e3neduTd e(eKTHUBHY
B33a€EMOJIII0 3 KOXHOIO 3 IPYIl, a TAKOXX IHCTPYMEHTaM, TaKMM SK aJanTailis KOHTEHTY, COIiajbHI Mepexi Ta IepcoHalizoBaHi
KOMYHIKaIlii, 110 CHpHAIOTh MOOYIOBI JOBrOTPUBAJIOI JIOSIIBHOCTI 0 OpeHny. IIpoBenene nocnmiiKeHHs BIUIMBY IH(pOBOro
cepemoBUIIa Ha (OPMyBaHHS CIIOKUBUMX TEHJICHIIH y MOJIOANIMX ITOKOJIHb Ta HaBENEeHI peKoMeHJalil IMojo amamrarii
MapKETUHTOBUX KaMMaHii JJIsl pI3HUX CEIMEHTIB.

Kniouosi cnosa: Teopist MOKOIiHb, MAPKETHHI MOKOJIiHb, I[IHHOCTI MOKOJIiHb, MAPKETHHIOBI CTpaTerii, MapKeTHHIOBI TPUTE€PH,
CIIOKHMBYI TEH/ICHIIT, MAPKETHHT 32 BIKOBUMH IpyIaMu

Sak T.V., Petruk S.V. The Theory of Generations in Marketing Strategies: Understanding the Consumer Through the Prism of
Age Groups. Review article.

The article focuses on studying marketing strategies based on generational theory, which enables the adaptation of
communication approaches according to the specific characteristics of consumer behavior in different age groups. The main traits
of each generation, along with their preferences, values, psychological triggers, and marketing factors influencing consumer
decisions, are analyzed. Special attention is given to marketing strategies that facilitate effective engagement with each group, as
well as to tools such as content adaptation, social media, and personalized communications that help build long-term brand
loyalty. The study also explores the impact of the digital environment on shaping consumer trends among younger generations
and provides recommendations for adapting marketing campaigns for different segments.

Keywords: generational theory, generational marketing, generational values, marketing strategies, marketing triggers, consumer
trends, marketing by age groups

Y9acHUH PHHOK CHOXXMBAHHS 3a3HA€ MBUAKUX 3MiH, III0 BUMarae Bifl Oi3HECY afamnTaliii 10 pi3HUX TPyl

mokymiiB. OgHAM 3 e(pEeKTHBHHUX IHCTPYMEHTIB y PO3yMiHHI MOTHBALil Ta MOBEIIHKH CIIOKHUBAdiB €

TEOpis MOKOMiHb. LI KOHIEMNIis 103BOJISIE PO3ALINTH JIIOAEH Ha TPYNH BiAIOBIZAHO JIO IXHBOTO BIKY,

COLIIAJIbHOTO KOHTEKCTY Ta LIHHICHUX OPIEHTHPIB. Y MapKETHHTY PO3YMIiHHS KOXKHOTO ITOKOJIHHS
JIO3BOJISIE KOMIIAHISIM CTBOPIOBAaTH OUIBII IiJIbOBI peKJIaMHI cTparterii, IO BiANOBi#alOTH NHOTpedaM Ta
OYiKYBaHHSIM PI3HUX BIKOBHX TpYIL Y Lii CTaTTI MU PO3TISIHEMO, SIK TEOPisl IIOKOIIHb MOXe OyTH BUKOpPHCTaHA
JUIsl €()EKTHBHOTO MapKETHHTY.

AHaJi3 ocTaHHiX J0caiIKeHb Ta myOaikamii

Binmpsim Iltpayc Ta Hin Xoys (Strauss W., & Howe N., 1991) — 0CHOBOMOJIOXHUKH TEOPil MOKONiHb. Y
cBOiX KHHUTaX, Takux Ak Generations: The History of America's Future, 1584 to 2069 ta The Fourth Turning: An
American Prophecy, BoHH ommcand OCHOBHI XapaKTEPHUCTHKHA KOXHOTO TOKOJIHHS Ta IXHii BIUIMB Ha
cycmiabeTBO [1]. ABTOpH CTBOpWIM (yHIAMEHTAIbHI KOHIIEMIIi MPpo MUKJIIYHICTh ICTOPUYHHUX MOMAIHN 1 BIUIMB
[IUX UKJIIB HA (OPMYBaHHS TTOKOJiHb.

®imin Kotmep (P. Kotler, 2017) — BimomMuii MapKeTOJOT, SKWH HEOAHOPA30BO 3BEPTABCS OO IMHUTAHHS
TIOBE/IIHKOBHUX MOJIEJICH TIOKOJIIHB Yy CBOIX Mpaisix 3 MapkeTuHry. ¥ npaii Marketing 4.0, BiH aHaiizye 3MiHU B
CHOXHBUYI TOBEIIHINI ITiJ] BIUIMBOM TEXHOJIOTIYHMX IHHOBAIifi Ta Ja€ pEKOMEHAAlii MIOJ0 ajanTallii
MapKeTHHTOBHX CTpaTeriil 10 Cy4acHHX peaiii [2].
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oxua Teenmk (Jean M. Twenge, 2006) — ncuxonor i aBropka kuuru Generation Me, sika Jociizxye
I[IHHOCTI Ta YCTaHOBKH IOKOiHb Y Ta Z. BoHa mijHiMae MUTaHHS BIUIMBY HU(POBOTO CEPEIOBHINA HA TICUXIYHE
3/I0pOB'sS Ta KOMYHIKaIiiHI 0COOJIMBOCTI MOJIOJIUX MOKOJIIHB [3].

IIpobnemu Teopii MOKOJIHE 3HAWILIA CBOE BiIOOpPaKCHHS B JNOCIHIIKCHHSX KOHCAJITHHIOBUX KOMIIaHIH.
McKinsey & Company — rnobajgbHa KOHCAITHHIOBa KOMIIaHis, SiKa MPOBOAUTH PErYJSIPHI JOCIIHKCHHS
CHOXWBYUX TPEH/IB Pi3HHUX ITOKOJiHb. BOHM aHANi3yIOTh 3MiHH Y CIIOKMBYMX II€peBarax, MiHHOCTI COmiadbHOT
BiJNOBITaMFHOCTI Ta BIUIMBY HH(POBHUX TEXHOJOTiH Ha MapkeTWHroBi crparerii. Deloitte Insights — inma
MPOBiIHA KOHCAJITWHTOBA KOMIAHIA, IO 3alMAaEThCSA MOCIHIIKEHHSIM BIUIMBY IIOKOJIiHB Ha Oi3HEC-TIPOIIECH,
30KpeMa Ha KaJpoBi cTparerii, opraHi3amiiiHy KyJbTypy Ta NOBEIIHKY CIIO)KMBadiB. 3BiTH KOMIIaHil
JIOTIOMAraroTh Oi3HECY 3PO3YMITH, SK B3a€EMOJIATH 3 MPEICTaBHUKAMHU IOKOJIHE Y Ta Z HA PUHKY Tpali Ta y
coepi mocayr. Pew Research Center — aMepuKkaHCHKIH aHATITHYHANA HEHTP, IO CIICIIANII3YETHCS HAa COIaIbHIX
JOCHIJDKEHHAX Ta AeMorpadiuyHuX 3MiHax. 3BITH aHAIITHKIB JETANIbHO BUCBITIIIOIOTH AeMorpadivHi, comiaibHi
Ta eKOHOMIYHI PUCH Pi3HUX MOKOJIiHb, a TAKOK IXHi BIIOJ00aHHs Ta IiHHOCTI [4, 5].

BruuB teopii nokosiHp Ha PUHOK Tpalli Ta cyd4acHuid Oi3Hec B YKpaiHi po3rsiHyTo B mpari [17].

BunisienHs1 HeBUpilIeHUX paHillle YACTHH 3arajbHOI MPod/IeMH

Xoua HaBeIeHI MOCHIDKEHHS aHai3yloTh OCOOJMBOCTI IIOKOJIIHb, IMTaHHS TOTO, SIK aJanTyBaTH
MapKeTHHI'OBI CTpaTeril BIAIIOBIIHO 10 MOTPEO KOXKHOTO MOKOJIIHHS, 3aJIMINA€ThCs BIIKpUTHM. HeBupimennmu
3aIMIIAIOTHCS MPOOJIEMH MiABUIIECHHS e)EeKTHBHOCTI B3a€MOJIIT 3 KOXKHUM IIOKOJIIHHAM 32 JONMOMOTOI0 Cy4aCHHX
IHCTPYMEHTIB, TaKUX SK COLIANbHI MEPEXKi, IIePCOHANII30BaHI KOMYHIKAIIii Ta 1HII MUPPOBI IHCTPYMEHTH.

Memorw cmammi € aHami3 OCOONMBOCTEW MOBENIHKHA CIOXXHBAYiB PI3HUX MOKOJIHb Ta BHABJICHHSA
e(EeKTHBHUX MAapKETUHIOBHX CTpATETii IS KOXKHOI 3 BIKOBUX TpyIl. JIOCHi/UKEHHS TaKOXK MAa€ Ha METi BUSBUTH
KIIFOYOBI IHIHHOCTI Ta TpPUTEpH, SKi BIUIMBAIOTH HA PIMICHHS MPO KYIIBIIO, Ta BU3HAYUTH, SK aJallTailis
MapKETHHTOBHX KOMYHIKAIli BiIMOBITHO 0 CHEIU(IKA KOKHOTO MOKOTIHHSA MOXE IMiBUINUTH €()EKTHBHICTD
PEKJIaMHHUX KaMITaHii.

BukJiag ocHOBHOro MaTepiany A0CJiIzKeHHS

Teopist OKOJIIHE 0a3yeThcs HA BHIUICHHI TPYI JIFOAEH, SIKi BUPOCIH B NMEBHHUH MEPiojl, 3a3HAIOYH CXOKUX
BILUIMBIB €KOHOMIYHHX, COILliaJbHUX Ta KYJIbTYypHUX Noaid. e mae MoxiuBicTh nependavyatd ixHi HOBEIIHKOBI
MOJieTl Ta BHOAOOaHHA sK croxkuBawiB. Kiacudikarisi MOKONiHb, NPUHHATA B CYYacHUX JOCIIDKEHHSX,
BUIIIAJA€ HACTYITHUM YHHOM:

1. Silent Generation (1928-1945). 1le nokominHs 3pocio B ymoBax Benukoi menpecii ta [pyroi cBiToBOi
BiliHH, 0 copMyBasio TXHIO NPHUXMIBHICTH IO KOHCEPBATH3MY, OIIA/UIMBOCTI Ta JOTPUMAaHHS COLIaJbHUX
HOpM. Lli XapaKTepHCTHKHU 3HAUIILTH BiOOpaKCHHS B IXHIX CITOKMBYMX 3BHUYKAX Ta BiIHOIMICHHI 10 OpeHmiB [1].

2. Baby Boomers (1946-1964). IlicisiBO€HHN €KOHOMIYHHIA MTiAHOM 1 3pOCTAHHS HAPOKYBAHOCTI 3p00MIN
OyMepiB aKTHBHMMH CIIOKMBAYaMH T OPi€HTOBAHUMM HA YCIIiX. IXHiil KymiBeIbHUIT IOTEHITAN i TOSIBHICTD 10
OpeHiB 3pO0OMIIH 1€ OKOJIIHHS OCHOBHOIO LIIIBOBOIO ayAMTOPIEI0 JJIsi Mac-MapKETHHIY MPOTITOM JEKIIbKOX
JeCATHITS [2].

3. Generation X (1965-1980). IlokomiHHS, sSKe BHPOCIO B YMOBaX EKOHOMIYHHX CHAjiB, TIOOATbHHX
MOJITHYHKUX 3MIH Ta TEXHOJOTIYHUX iHHOBamid. [IpencraBHuku Generation X mparHyTh A0 CTaOLILHOCTI Ta
OayaHCcy MK pOoOOTOI0 Ta OCOOMCTHM KHUTTSAM. BOHM MEHII CXWIBHI JI0 PU3HKIB y MOPIBHAHHI 3 HACTYITHUMHU
MOKOJTIHHSAMH, & TAKOXK OUIBII KPUTHYHO HAJIAIITOBAHI 10 Mac-memia [3].

4. Millennials (Generation Y) (1981-1996). lle mokoJiHHS 3a3HANO BIUIUBY TEXHOJOTIYHOT PEBOJIOLIT Ta
mudpogizarii. OqHaK, eKOHOMIYHI MOTPSCIHASA, Taki Sk Bemmka penecis 2008 poky, CTBOPHIN AJST HUX BUKIHKH
y TpaleBIallTYBaHHI Ta MOKJIMBOCTI HAKOTIMYEHHS Kamitany. JlocimipkeHHs oKa3yioTh, o B CIIIA mineHianu
MaroTh MEHIIMH piBeHb 0araTrcrBa Ta HIDKYMM JOXiJ NMOpiBHAHO 3 0ebi-OymMepamMm Ha aHAJIOTIYHMX eTarax
KUTTA. 30KpeMa, Mool gopocii y 2018 poui Manu cepesniit noxia Ha pieai $71,400, mo npubau3HO AOpiBHIOE
noxony Generation X ($70,700) y 2001 poui [4].

5. Generation Z (1997-2012). Ile mepiie MOKOJIHHA, K€ BHPOCIO B yMOBax MOCTIMHOIO JOCTYIY 0O
Iareprery Ta comiampHEX Menia. Gen Z BHPI3HAETHCSA BHCOKOIO 3AIYYEHICTIO JO COIaJbHUX IHUTaHB,
AIaNTUBHICTIO M0 3MiH Ta IHTEPECOM JI0 HOBHX TEeXHOJOTi. BOHM OYIKyIOTH HPO30POCTI Ta YECHOCTI Bif
OpeHIiB 1 3HAYHOI0 MIPOIO MOKJIAIal0ThCs HAa BIITYKH B COIIAIbBHUX MEpeKax i 9ac MPUHHATTS pillieHb 1010
MOKYTOK [5].

6. Generation Alpha (micis 2012 poky). IIporHosyerbcs, o Ie IMOKOJIHHSA MaTUMe Ie OLTbII TiCHWH
3B’SI30K 3 TEXHOJIOTISIMU Ta INTYYHUM iHTEJIEKTOM. BOHM pO3BMBAIOTH CBOi HABMYKH CIIJIKYBaHHS B YMOBAax
dpoBOro cepenoBHIa, 10 3yMOBUTH 3MiHY MO/IENIEl CIIOKUBAHHS TOBAPIB 1 OCIHYT y MaiOyTHEOMY [6].

TakuM 4YMHOM, PO3MOJUI HA TOKOJIHHS JIa€ 3MOTY MapKeToyoraM Kpaile 3po3yMITH IOBEIIHKOBI MOJei
KO’KHOT BIKOBOi I'PYNH Ta aJanTyBaTH CBOi CTparerii Ul MakCHMalbHO e()eKTHBHOI KOMYHIKaIil 3 pi3HUMH
CerMEHTaMH CIIOKMBayiB. BUBUEHHS LIHHOCTEH 1 NPIOPUTETIB KOXKHOTO IOKOJIHHS [03BOJISiE (OpMYBaTH
TOYHIII TPOTHO3M MO0 MAaHOYTHIX TEHACHII HA PHHKY.

Po3yMiHHSI TICUXOTHITIB Pi3HHX TIOKOJNIHb € BXKIUBUM I (GopMyBaHHS €(DEKTHBHUX MapKETHHTOBUX
CTpaTeriii, OCKUIbKM KO’KHA BiKOBa Ipylia Ma€ CBOi MOTHBAIIiMHI TpHUTepH, LIHHICHI OPIEHTUPH Ta TIEpEeBarud B
KoMyHikarii. Hwkde HaBOAWTHCA XapaKTEpUCTHUKA IICHXOTHUIIB Ta BiJIMOBIAHUX CIOKHBYUX MOJCIEH,
MiATBEPKCHUX CYYaCHUMHM JTOCIIHPKEHHSIMHA OCHOBHHUX TIOKOJIiHb.
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Silent Generation. Lle MOKOMiHHS YacTO HAa3HMBAIOTh «TPAJULIOHAIICTAMM» 4Yepe3 IXHIO NMPHUXMIBHICTH 10
cTabibHOCTI, TependauyBaHOCTI Ta JOTPUMaHHS ColialbHUX HOpM. [lcuxosorw omucyrooTh iX SIK JHOIEH,
OpIEHTOBaHMX Ha OOOB'S30K, MOBary /0 aBTOPUTETY Ta OINAUIMBICTh. BOHM HalaroTh InepeBary 0coOMCTUM
KOHTaKTaM Y CIIUJIKYBaHHI 3 OpeHJaMH1 Ta CXHJIbHI 10 JJOBIOTPHUBAJIOT JOSUILHOCTI.

Baby Boomers. [lns 1pOro MOKOJIHHS XapakTEPHUM € ONTUMICTUYHHMH CBITOIJISA Ta IParHeHHS JI0
CaMOBHPaXCHHSI uepe3 AOoCsATHEeHHS. bebi-Oymepu € minecnpsMOBaHMMH, MAlOTh PO3BHHEHE IMOYYTTS BIJIACHOI
TiIHOCTI Ta CXWIBHI O JEMOHCTpAIlil COWiaJhbHOTO CTATyCy Yepe3 CIIOKHWBAaHHS TOBapiB. BoHM MO3UTHBHO
pearyroTs Ha MapKEeTHHT'OBI MTOBIIOMJICHHS, SIKi aKIIEHTYIOTh Ha IXHIX JOCSATHEHHSX, COIIaJbHOMY IPECTHKI Ta
CIMEMHNX IIIHHOCTSIX.

Generation X. IlpeacTaBHUKH TOKOJIHHS X BiIOMi CBOEI0 HE3AIEKHICTIO Ta MPArHEHHSIM [0 aBTOHOMIi.
Bonn Bupocin B yMOBaX COIaJbHUX 1 €KOHOMIYHHX 3MiH, IO COPMYBAJIO iXHIO KPUTHYHY CBIAOMICTH Ta
NparHeHHsi 10 OanxaHcy MiX poOoToro Ta ocobuctum KHUTTSM. Generation X TakoX XapaKTepU3YIOThCS
MparMaTu3MOM Ta CXWJIBHICTIO 70 CKENTUIM3MY IIOJ0 MapKETHHTOBHX IOBiIOMJICHb. BOHM HanaroTh nepesary
HPSIMHUM, TPO30PHM KOMYHIKaIlisIM, 10 aKLIEHTYIOTh Ha (pakTax i pealbHUX IepeBarax MpoayKry.

Millennials. IlcuxoTnn MineHiadiB XapakTepU3YETHCS BHCOKMM pPIBHEM TEXHOJIOTIYHOI aJanTHBHOCTI,
Oa)kaHHSIM OTPUMYBATH HOBHIl JOCBiJ Ta NparHeHHSM JO iHHOBaliil. BoHM mparHyTh 10 camMOBHpa)KeHHS Ta
TOTOBI BUTpayaTd KOLITH HAa YHIKalbHI NPOXYKTH abO0 JOCBiJ, SIKI HIIKPECIIOIOTh IXHIO IHAWBIAYaJbHICT.
Minenianu BigmaloTh TepeBary OpeHOaM, SKi MIATPUMYIOTh COIialibHI iHIIATHBH, €KOJIOTiYHI MPOEKTH Ta
JIEMOHCTPYIOTh CTHYHHU MiAxix mo Oi3Hecy. 30KpeMa, IOCTIKCHHS MOKa3yIOTh, IO MOHAM 75% MineHiamiB
BiJIAIOTH TIepeBary KOMITaHisIM, SIKI MATPUMYIOTh COIiaTbHO 3HAYYII IIPOEKTH.

Generation Z. lle mOKOMiHHS BHPI3HIETHCS BUCOKUM DPIBHEM €MOLINHHOI CIIPUHAHSTIMBOCTI Ta MOTPeOOI0 B
MOCTiHHIN B3aeMomii. BOHI TeMOHCTPYIOTh IIBHUAKY aJalTUBHICTH IO 3MiH Ta BIANAIOTH IepeBary KOPOTKHM,
JUHAMIYHUM (QopMaTaM KOHTEHTY. 3 OIVISly Ha iXHIO NPUXWIBHICTh 10 COLIAIBHUX MEpexX, OPeHAU MaloTh
(okycyBaTucs Ha IHTEPAaKTHBHOCTI, BUKOPHCTaHHI Bi3yaJbHUX €JIEMEHTIB Ta CTBOPEHHI aBTEHTUYHHX ICTOPIi,
110 BiZIOOpaXKaroTh peaibHUN JOCBII CIIOKHBAYIB.

Generation Alpha. IIcuxoJorivuHi XapakKTEPUCTHKU [HOTO MOKOJIHHS IIeé OCTATOYHO HE BH3HAYEHI, MPOTE
BIZIOMO, 1110 BOHM PO3BUBAIOTh HABUYKH B YMOBaX MOBHOI L(pOBOT iHTErpallii, 10 CTBOPIOE HOBI BUKIIMKH IS
¢dopmyBaHHs 1XHBOI imeHTH4YHOCTI Ta cormianizauii [14]. IlporHosyerbcsi, mo Generation Alpha Oyzne
BUPI3HATHCS BUCOKHM DPIBHEM OYiKYBaHBb BiJl TEXHOJIOTiIH Ta BHMaraTHME IEPCOHATI30BAHMX pIlIEHb y BCIX
ACTIEKTaX JKUTTA.

3HaHHs NCHXOTHUIIB Pi3HUX IIOKOJIiHb JIOIIOMAarae BU3HAYUTH MAapKETHHIOBI TPHI'€PU IS KOXKHOI TpYyIH
CIIOXXHBAYiB:

Silent Generation pearye Ha MOBiJJOMIICHHSI, SIKi T IKPECIIIOIOTH CTA0UBHICTh, TPAAUIIHHI IHHOCTI Ta JIOBipY
1o Openmy. Baby Boomers BinrykyrOTbcs Ha pekiamy, SKa JEMOHCTPYE YCIIiX, iHAWBITyaldbHI TOCATHCHHS Ta
npectiok. Generation X IiHye Mpo30picTh, peayiCTHYHI OOIMHKKA Ta mnparMatuyauid migxix. Millennials
HAMAIOTh [EPeBary eMOIliifHO 3a0apBiICHUM TOBIJOMIICHHSM, COLIANBHIA BIiAMOBINANBHOCTI OpeHDy Ta
YHIKJIBHOMY CIIO)KHMBUOMY A0cBiny. Generation Z mparse 0 MIBHAKOT KOMYyHiKaii, Bi3yaJlbHOTO KOHTEHTY Ta
intepaktuBHOCTi. Generation Alpha (moreHuiliHO) Oyne Opi€eHTOBaHa Ha MAaKCHMAaJbHO MEpPCOHATII30BaHi
pillIeHHs Ta O4iKyBaTUME IHTETpaLil TEeXHOJIOTIH Y BCI aCIIEKTH JKUTTSI.

Jnist ycniniHOro 3acToCyBaHHs MapKETHHIOBHX CTpaTerii HeoOXiHO BpaxOBYBAaTH LIHHOCTI KOXKHOTO
MOKOJIIHHS Ta BUKOPUCTOBYBATH BiAMIOBIIHI TPUTEPH, IO HaBeCHI B TaOmmIi 1.

Tabmums 1. MapkeTHHTOBI CTpaTerii Ta IHCTPYMEHTH BIAIIOBIIHO 10 MTOKOJTiHb

. BikoBuii . . MapkeTrHroBi crparterii, MeToqH,
[Toxomninus . [{inHOCTI Tpurepu .
Jliana3zoH IHCTPYMEHTH
1 2 3 4 5
Tpanuuiitai 3MI (T, pazio, apykoBaHi
BHJaHHS);
T'apanri, )loiroc )OKOBi pOrpamMHu JIOSUTLHOCTI,
Baby CTalinbHICTS, €KCIIePTHICTB, P porpamts ’
1946-1964 . . TeneMapKeTHHT Ta NPsIMi JIHCTH;
Boomers Tpauuii, ToBipa | coliansHa S . .
. OcBiTHI ceMiHapu Ta BeOiHapH;
3HAYUMICTh . .
ITpsiMuii KOHTAKT i3 OpeHIOM Yepe3 MOl
Ta 3aX0/H
MyJbTHKaHabHA CTPATETis: TO€HAHHS
11 poBuX Ta odIaliH KaHATIB;
YiTki nepeBaru [Iporpamu pedepainis;
. SxicTs, banaHc, TOBapy, peajibHi KoHTeHT-MapKeTHHT (CTaTTi, 0JI0TH);
Generation X | 1965-1980 : 0BapY, P P (crarri, 6torw)
e eKTHBHICTh BIATYKHU, BU3HAHHA [InatHa pexnama y Google Ta conmepexax;
OpeHIy SEO-ontumizaris CaiTis,;
Bineo-koHTeHT (orisian npoaykTiB, how-to
BiJIcO)
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Ilpooosarcenns mabauyi 1

1 2 3 4 5
IHdroeHC-MapKETHHT,
Couiansni Mepexi (Instagram, TikTok);
. . KpearuBHicTh Kpayacopcunr konrenry (Biaryku, UGC);
YHIKAILHICTE, iHII)JOBaHifIHiC”ljB 331;3’ eH}I:I)H IO CTBO eHH};(H oz[y T’ !
Millennials 1981-1996 IOCBI, -, ’ i p POAYKTY
.. eMolIiiHa (HampHKJIaJ, TOJOCYBaHHS 3a HOBI
TEXHOJIOT1YHICTh .
3aIy9YCHICTh MIPOJIYKTH);
HaruBHa pekiama Ta PR-kammanif;
CTBOpEHHs CHUIBHOT HABKOJIO OpeHIy
Konrent-mapkeTuHr (iHTepakTHBHI Bizeo,
KOPOTKI KJINK);
Comiansra Bukopucranss MikpoinguroeHcepis;
S — AR/VR-texHomorii;
ABTCHTUYHICTB, . . ’ [efimidikarris;
. 1HKJIFO3UBHICTb, . . . . .
Generation Z 1997-2012 €THKa, e CorianabHa BIANOBIAAIBHICTE Ta 1HIIIATUBU
IIPO30PICTh . (CSR);
aJ[anTUBHICTh . I . .
Buaki kammanii B TikTok, iHTepakTHBHI
KOHTCHTY N
Stories;
Komnabopariii 3 HeKoMepIiitHIMEI
OpraHizarisMu
Bukopucranus
TEXHOJIOT1H
. AR/VR
IHTepakTUBHICT, | . ' .. Texnomnorii AR/VR (momoBHeHa Ta
. . IHTEpaKTHUBHI irpu . .
Generation 52012 TEXHOJIOTYHa Ta TOATKH BipTyaJibHa PEaTbHICTh);
Alpha aJanTHUBHICT, 03006Ka ? OCBITHIf KOHTEHT Ta irpOBi TOJATKH;
KpeaTHBHICTb posp BipryansHi nofii Ta iHTepaKkTHBHI irpu
OpeHIoBUX
JIIATAYUX OCBITHIX
wiathopm

Joicepeno: enacna pospooka agmopis

OO0paHi MapKETUHTOBI CTpaTeril MAIOTh BiMOBIIATH IIIbOBIH ayIUTOPIi BIAMIOBIAHO O MOKOJIIHHS :

1. Ioxoniaas Baby Boomers: opieHTariss Ha cTaOUIBHICTH Ta JOBipY A0 OpeHIy O3HAdYa€, M0 PEeKIaMHi
TOBITOMJICHHSI MAlOTh AKIICHTYBaTH HA TapaHTIAX, MEPEBipeHid SKOCTI Ta HamiHHOCTI. BUkopucTaHHS Takux
METOZIB, K TeIEMapKETHHT, IPyKOBaHA pEKIaMa Ta OCBITHI 3aX01¥ (CeMiHapH, Mpe3eHTallii), € e)eKTHBHIMHU,
ockineku Baby Boomers GinbIe noBipsSrOTh 0COOUCTIH KOMYHIKaIii Ta Tpaguminaum 3MI;

2. TlokominHsa Generation X: aKTHBHO BHKOPHCTOBYE IHU(PPOBI KaHAIM, MPOTE TaKOXK IIHYE TPaTUIliiHI
meronu MapkeTHHry. EdextuBHuMn iHcrtpymentamu € SEO, mnatHa pekiiaMa y IONIYKOBHX CHCTEMax,
BIZICOOTJIAIM TOBApiB, MyJbTHKAHAJIBHI CTpATETil, SIKi I03BOJISIIOTH KOMOIHYBAaTH OHJIAMH Ta oduiaiiH 3aX0/11;

3. Ilokoninns Millennials: 3HauHO pearytoTh Ha IHHOBaIii{HI METO/IM, TaKi SIK 1H(IIIOEHC-MAPKETHHT, a TAKOX
aKTHBHY y4yacTb y (opMmyBaHHI NponykTy (uepe3 KpayACOpCHHI izei, rosocyBaHHs, oOroBopeHHs). BoHu
BIZIAFOTH IIepeBary HaTUBHIN pekiami Ta criBrpai 3 OpeHaaMu 4epes colialibHi Mepexi;

4. Tlokoninns Generation Z: 1s rpyna LiHye MPO30PICTh Ta COLIaNbHY BIANOBIAAJIBbHICTh. MapKeTHHIOBI
cTparerii, siki BAKOPUCTOBYIOTh iHTepakTHBHI (hopmartu (AR, VR), reiimidikariro Ta kopotki Bineo (TikTok), €
ocobmBo epektuBHUME. Generation Z OYiKyIOTh, IO OpeHAN OpaTUMYTh Y4acTh y COLIANBHUX iHIIIaTHBaX Ta
HiATPUMYBaTUMYTh BKJIMBI ISl HUX TUTAHHSL.

Pexomennamii mo/10 3acTocyBaHHs MapKETHHTOBHUX CTpaTerii:

— 1 Baby Boomers ki1t040BHMH € JTOBrOCTPOKOBI KOMYHIKaliiiHi cTparerii 3 akIeHTOM Ha cTaOuUIBHICTB Ta

IpSIMUHA KOHTAKT;

— Generation X crig 3alikaBioBaTH 4Yepe3 Pi3HOMAHITHI KaHadd KOMYHIKaIlii, MPOIOHYIOYH TepeBipeHy
iH(OpMaIio Ta MATBEPIKEHHS SKOCTi TOBAPIB;
— Millennials 3amydatoTecsi "epe3 colianbHi Mesia, iHHOBamiiHI (opMaTH peKIaMH Ta y4acTb Y PO3BUTKY

HNPONYKTY;

— Generation Z BUMararmTh MIBHAKOI afanTaifii Ta iHTEpPAaKTHBHOTO IJIXOAY 3 OPI€HTAIIEI0 HA COIiaJbHI

LIIHHOCTI.

Takum uMHOM, e(EeKTHBHI MAapKETHHIOBI CTparerii MalTh BPaxOBYBAaTH PI3HOMAHITHI ICHXOJIOTi4HI
0COOJIMBOCTI KOXHOTO TIOKOJIIHHA JUI JOCSTHEHHS Kpamioi B3aeMoOJii 31 CIOXMBayaMH Ta I100yJOBH
JIOBTOTPHBAJION JIOSUTLHOCTI IO OpEH/TIB.

Pi3HMIT TOKONIHE MOXKE 3MIHIOBATHCS 3QJIC)KHO BiJl COI[IAIbHO-CKOHOMIYHHUX YMOB KOHKPETHOI KpaiHW.
Hanpuknan, y po3BuHeHnx kpainax Baby Boomers maroTh BuINy KymiBelbHY CHPOMOKHICTH Ta BIUIMB Ha
PHMHOK, TOJI SIK Y KpaiHaX, IIJ0 PO3BUBAIOTHCS, OCHOBHMHN monuT (popmyroTs Mosomi nmokominas (Y Ta Z), ski
OpiEHTOBAHI Ha MIBUJIKI 3MiHU Ta aJalTAaIliIO 10 HOBUX TEXHOJIOTIH.

EdexTnBHI MapKkeTHHTOBI CTparerii MOBHHHI BpaxOBYBaTH IIHHICHI OpPIEHTUPH Ta CIOXUBYI TaTepHHU
KOXHOT'O MTOKOJIIHHS. HayKOBIIi TOCIIXKYIOTh BIIMIHHOCT] Y CIPHHHATTI MAPKETHHTOBUX MTOBIJJOMIICHb Pi3HIMH
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BIKOBHMH T'pyIaMH, a TaKOXX PO3pOOJIAIOTH PEKOMEHaNii 1010 TOTo, SIK aJanTyBaTH CTpaTerii Juisi KOXKHOI 3
HUX; JlOUIBHO IeTanbHO PO3IIITHYTH MapKeTHHTOBI cTparerii s nokoiink Silent Generation, Baby Boomers,
Generation X, Millennials, Generation Z ta Generation Alpha.

[oxkoninusa Silent Generation AeMOHCTpYE BHCOKHH DiBEHb JIOSJIBHOCTI 10 OpEHMIB Ta OPIEHTYEThCS Ha
TpaAMLIiHI LIHHOCTI, TOMY MapKeTHHIOBI CTpaTerii Ul HUX MaroTh I'PYHTYBaTHCS Ha JIOBIpi Ta aBTOpHTETI [7].
JloBeneHo, IO JIOMM CTapIIOro BiKy BiANAIOTh IEepeBary KOMYHIKallii depe3 TpamulliifHi KaHaIM, Taki fK
TenebaueHHs Ta ApykoaHi 3MI. BaxknnBo Takok BHUKOPHUCTOBYBAaTH IEPCOHANI30BaHI MOBiTOMJICHHS, IO
MiAKPECITIOI0Th TOBTOTPHBANY icTOpiro OpeHmy Ta cradbineHicTh. Jocmimkennas Jli (Lee D., 2021) miarBepmxye,
IO BHUKOPHCTAaHHSA OCOOWMCTHX JIMCTIB Ta IEPCOHANI30BAaHMX Tele(OHHUX [3BIHKIB 3HAYHO IIiJIBHIIYE
3aTy9deHICTh i€l Tpym [8].

Baby Boomers mNO3MTHBHO pearylOThb Ha €MOIIHO HAacHYeHI MAapKETHHIOBI MOBIIOMIJICHHS, IO
MiIKPECTIOITh TXHI JOCATHEHHS Ta COllialbHUM cTaryc. B HaykoBiii mpaui aBropis ['topcoii [l., Maiiep, T. A.,
Yi, K. T'. (Gursoy D., Maier T. A., Chi C. G., 2013) [9] 3a3Ha4eHO, [0 NMPESACTABHUKH [HOTO MOKOJIIHHS CXHUJIbHI
JI0 MyJIbTHKaHaJIbHOI KOMYHIKallil, BHKOPUCTOBYIOUH SIK LUPPOBI maTrGopmMu (30KpeMa eJIEKTPOHHY IMOIITY Ta
Facebook), tak 1 Tpaguuiiini Menia. Pe3ynbraTé MapKeTHHIOBHX JOCHIPKEHb MiJKPECIIOTh, 0 MPOrpaMu
JIOSTTBHOCTI Ta €KCKITFO3UBHI MIPOTIO3HUIIT CIPUSIOTH 3MIITHCHHIO 3B’ 3Ky MixK OpeHoM 1 6e6i-0ymepamu [10].

Generation X 3 omisay Ha COI[iaJibHI 3MiHH, 10 BiAOYBaaKCs B MEPioJ iXHHOTO CTAHOBJICHHS, IEMOHCTPYE
MParMaTUYHICTh Ta CXWIBHICTH JO aBTOHOMHOCTI. lle TOKONIHHS Binmae mepeBary Mpo3opidl i dYecHii
KoMmyHikarmii. Sk mokaszye mocmimxerHs [11], mrs Generation X BaKJIMBO MiJKPECIIOBATH peaibHI MepeBaru
MPOIYKTIB, @ TAKOXK HA/ABaTH JOCTYII JI0 ACTATBHNUX XapaKTEPUCTHK Ta OTIIALIIB.

AmicimoBa T. migkpeciroe, mo Generation X akTHBHO BHKOPHUCTOBYE I(poBi miargopMu A HOIIYKY
iHpopMarii Ta KyIiBJi IPOXYKTIB, TOMY CTpaTeris MOBHHHA BKIIOYATH iHCTPYMEHTH HH(YPOBOTO MAPKETHHTY:
SEO, email-po3cuiku Ta koHTeHT-MapkeTHHr [12]. OcobnuBy yBary ciifi MpUAUIATH TOMY, 00 iHpOpMaILis
OyJia JIOCTOBIPHOIO Ta MPaKTUYHOM, OcKinbku Generation X JEMOHCTPYE BHUCOKHIl PIBEHb CKENTHUIM3MY [0
MapKETHHTOBHX OOIISTHOK.

Millennials € onmHi€lo 3 HaflakTUBHINIMX Tpyn y HHGPOBHX Melia, a IXHS B3aeMOJis 3 OpeHAaMH 4acTo
IPYHTYEThCSl Ha COLIAIBHHMX IHILIaTHBaX Ta YHIKaJbHHUX CHOXHMBYMX JOCBiZax. BoHM BifnaroTh mepeBary
mwiathopmam Ha kmrait Instagram, TikTok ta YouTube [10]. BaxnuBy poiss y 3amydeHHi MiJICHIamiB Bifirpae
MapKeTHHT 4epe3 iHpmaroeHcepiB, ockuibku moHan 90% MineHianiB JOBIpAIOTH PEKOMEHIAIisM OyorepiB Ta
migepie mymok. ['mam6c T., Anmens M. (Gnambs T., Appel M., 2019) noBomsats, mo Millennials ocobmmBo
MO3UTHUBHO PEaryroTh Ha CTOPITEINIHT, IO BiJoOpakae aBTCHTHYHHI TOCBiJ KOPHUCTYBaviB, a TAKOX Ha OpeH.H,
SKi JEMOHCTPYIOTh COIliaIbHy BiAMOBiadbHICT. TOMYy MapKeTHHTOBI CTpaTerii MarOTh BKIIOYATH KOHTEHT,
SIKHH TIKPECITIOE MIHHOCTI KOMIIaHi1 Ta 11 BHECOK Y BUPIIICHHS COIlialbHUX Tpobiem [13].

Generation Z, 3rigao 3 gocmimpkeHHssM MakKpingna M. ta @emra A. (McCrindle M., Fell, A., 2020) [14],
BUPIZHAETHCSI BUCOKOK €MOLIHHOI0 CHPUIHATIMBICTIO Ta MOTPE0OI0 B MOCTIHHIIM B3aemosii. Bonn mparnytb
KOPOTKHUX, JAWHAMIYHUX ()OpMATiB KOHTEHTY, 110 3yMoBitoe nomyisipHicts miardopm TikTok rta Instagram
Reels. [Ins wi€el rpynu BakinBa coliajibHa BiIOBiIANBHICTE OpeHy Ta mpo3opicts [10]. Lli ciokuBavi Takox
CXWJIBHI JI0 BUKOPHUCTAHHsI HOBITHIX TEXHOJOTIH Yy MapKETHHIOBUX KOMYHIKAIlisiX, TaKUX SK JONMOBHEHa
peanbHicTh (AR) Ta mryunuii intenext (Al). ITapkep A., Cwmir JI., PoGeptc M. (Parker A., Smith L., Roberts M.,
2021) miaTBepaxye, 1m0 OpeHAH, sKi IHTErpyroTh TexHoJorii AR y cBoi MapKeTHHroBi KammaHil, OTPUMYIOTh
BUIINH piBeHB 3airydeHHs cepen Generation Z [15].

Generation Alpha — e aitu, siKi 3pocTarOTh y CepeIOBHIII MTOBHOT HU(POBI3allil Ta BUCOKUX TexHoorii. Lle
MOKONiHHS Oy/le BUMAaraTH iHTETrpaIlii TeXHOJOTiH y BCi acmekTd iXHpOro XKUTTS [14]. Insd HUX BaxIUBO
BUKOPHCTOBYBaTH IEPCOHAJi30BaHI LU(POBI pillIeHHS, Taki SK agalTHBHUA KOHTEHT, IUTYYHHH IHTEJIEKT Ta
iHTepakTHBHI wardopmu [15].

BaxnuBo 3a3HauuTH, 10 MOKOJIHHA AJbGa CrpaBli e He JOCHiPKeHe TaK IIMOOKO, SIK 1HIII MOKOJIiHHS,
ajpke OUTBIIICTh MPEACTABHUKIB IIHOTO MOKOJIHHS BCE 1€ B AUTAIOMY Billi. [IpoTe MapKeTOIOTH Ta COLIOIOTH
BXKE IIOYMHAIOTh AaHANI3yBaTH INOTCHILINHI TEHICHNii Ta MOBEIHKOBI PHCH LBOTO IOKOJIHHA HA OCHOBI
JOCTYITHUX JaHWX. 30Kpema, mocaigaukd, Taki sk Mapk MakKpiaan (McCrindle), BuBuaroThp corianeHi Ta
TEXHOJIOT{4Hi ()aKTOPH, SIKi BIUIMBAIOTh HAa PaHHIM PO3BUTOK MOKONIHHS Aibpda.

Jlesiki OCHOBHI rinmoTe3w Ta mependadeHHs, MO TPYHTYIOTHCS HAa HUHIIIHIX CHOCTEPEKEHHSX, BKIIOYAIOTH
TaKi XapaKTEepPUCTUKU:

1. Texnosoriuna rpamoTHicTh: Lli IiTH 3pocTaloTh y cepenoBuIi, Ae HU(POBI TEXHONIOTIT € HEBiJ €EMHOIO
YaCTHHOIO iXHBOTO JKUTTS 3 HAHMOJIOIIOrO BiKY.

2. [HTepakTHBHUI KOHTEHT: 3aJlydeHHs AiTeH 10 HaBYaHHS Ta irop 4depes matopMy, 10 BUKOPUCTOBYIOTh
nonoBHeHy (AR) i BipryansHy peansHicTs (VR), cTae Bce Oy sipHIIAM.

3. ComjaspHa BiAMOBINANBHICT: SIK 1 MOKOJIHHA Z, TMOKONIHHS Anb(a MOXE MATH CHJIBHHH aKIEHT Ha
€TUYHHX TUTAHHAX, OCKIJIBKY iXHi 0aThKH (MiJICHIaIN) BXKE MiHIMAIOTh Il TEMH.

Hapasi 6inmprricts iHpopMariii 06a3yeThcss Ha TPOTHO3aX 1 TOMEPENHiX JaHWX MPO TOBEMIHKY MiTed Yy
IU(POBOMY CEPENOBUIII, aje MIHOMI JOCIiHKEHHS 1ILOTO IMOKONIHHS OyTyTh MOXKIIMBI JIMIIE B MaiOyTHHOMY,
KOJIM BOHH JIOCSITHYTH JIOPOCIIOTO BiKY 1 TIPOSBIATH CBOi CIIOKMBYI BITOTOOAHHS B MTOBHIHM Mipi.

Tanckort M. (Tapscott D., 2016). 3a3naqae, mo Generation Alpha, HaitiMoBipHilIe, MaTUME CXHIBHICTH 10
EKCIIEPUMEHTAILHOTO MAapKETHHTY, SIKMI J03BOJISIE B3AEMOJIISITH 3 MIPOAYKTOM Y IIM(POBOMY CEpesIOBHUILI Hepest
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nokynkoro [16]. BipryanpHi moypymu Ta IHTEpakTUBHI JEMOHCTpauii TOBapiB MOXYTb CTaTH OCHOBHUMH
IHCTpYMEHTaMH 3aJIy4eHHs IIbOTO MOKOJIIHHSI.

BucHoBkn

Teopist TOKONIHL € HOTY)XKHUM IHCTPYMEHTOM JUISi MapKETOJIOTiB, IO J03BOJISE€ BPAaXOBYBATH ICHXOJIOTI4HI
Ta LiHHICHI BIIMIHHOCTI MDK TpylaMy CIOKMBa4iB. PO3yMiHHS IOKONIHB cHpUsie PO3poOIl LiTBOBHX
MapKEeTHHTOBHX CTPATEeriif, aJanTOBaHUX OO pI3HHX BIKOBHX KATEropii Ta KOHTEKCTY KOXKHOI KpaiHW.
BpaxoByroun iHTEepecH Ta O4iKyBaHHS KOXKHOTO HOKOJIiHHS, KOMITaHII MOXYTh €(peKTHBHIIIe KOMYHIKyBaTH 3i
CBO€IO ayIUTOPIET0, MiIBUITYIOYH 3aTyUCHICTh Ta JOSIbHICTh KIIIEHTIB.

IMomanpmni MOCHIIKEHHS aBTOPiB OYAyTh CIpPSIMOBaHI Ha TNIHOIIE BUBYSHHS IMOBEIIHKOBUX OCOOIHMBOCTEH
HOBHX NOKOJIiHB, TakuX K Generation Z ta Generation Alpha, 3 MeToro amanrariii MapKeTHHTOBHX MIIXOIIB IO
ixHiX crenudpivHuX MoTpeod 1 MIHHOCTEH.

Abstract

The study of generational theory in marketing is relevant due to the need to adapt communication strategies
to the evolving needs and behaviors of different age groups, particularly in the context of rapid digitalization.
Considering generational differences allows brands to engage more effectively with consumers, thereby
enhancing loyalty and competitiveness in the market.

The purpose of this research is to analyze the behavioral characteristics of consumers from different
generations and to identify effective marketing strategies for each age group. Additionally, the study aims to
uncover key values and triggers influencing purchasing decisions, and to determine how adapting marketing
communications to the specific traits of each generation can improve the effectiveness of advertising campaigns.

Generational theory identifies groups of people who grew up during specific periods, shaped by similar
economic, social, and cultural events. This approach enables marketers to predict these groups' behavioral
patterns and preferences as consumers. Modern research classifies six main generational groups: the Silent
Generation (1928-1945), Baby Boomers (1946-1964), Generation X (1965-1980), Millennials (Generation Y)
(1981-1996), Generation Z (1997-2012), and Generation Alpha (born after 2012). Each generation is shaped by
distinct social, economic, and technological conditions, influencing their consumer behavior, attitudes toward
brands, and interactions with marketing strategies.

Dividing consumers into generations allows marketers to better understand the behavioral patterns of each
age group and adapt their strategies for more effective communication with different consumer segments. By
examining the values and priorities of each generation, marketers can more accurately forecast future market
trends.

Understanding the psychological profiles of different generations helps identify key marketing triggers for
each group. The Silent Generation responds to messages emphasizing stability, traditional values, and brand
trust. Baby Boomers are attracted to advertising that highlights success, individual achievements, and prestige.
Generation X values transparency, realistic promises, and a pragmatic approach. Millennials prefer emotionally
resonant messages, corporate social responsibility, and unique consumer experiences. Generation Z seeks quick
communication, visual content, and interactivity. Generation Alpha (potentially) will be oriented toward highly
personalized solutions and will expect the integration of technology into all aspects of life.

Selected marketing strategies should align with the target audience based on their generational preferences.

Baby Boomers: With a focus on stability and trust, advertising messages should emphasize guarantees,
proven quality, and reliability. Methods such as telemarketing, print advertising, and educational events
(seminars, presentations) are effective, as Baby Boomers tend to trust personal communication and traditional
media.

Generation X: This group actively uses digital channels but also appreciates traditional marketing methods.
Effective tools include SEO, paid search ads, product video reviews, and multichannel strategies that combine
both online and offline activities.

Millennials: Highly responsive to innovative methods, such as influencer marketing and active participation
in product development (through crowdsourcing ideas, voting, and discussions). They favor native advertising
and brand collaborations on social media.

Generation Z: This generation values transparency and social responsibility. Marketing strategies utilizing
interactive formats (AR, VR), gamification, and short-form videos (e.g., TikTok) are particularly effective.
Generation Z expects brands to engage in social initiatives and support causes that matter to them.

Effective marketing strategies must take into account the diverse psychological characteristics of each
generation to achieve greater consumer engagement and foster long-term brand loyalty.

Generational theory is a powerful tool for marketers, as it helps to address psychological and value-based
differences between consumer groups. Understanding generational dynamics aids in the development of targeted
marketing strategies tailored to different age categories and the specific context of each country. By considering
the interests and expectations of each generation, companies can communicate more effectively with their
audience, ultimately increasing engagement and customer loyalty.
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